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THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819. CHARTER PERPETUAL. 


AiTNA INSURANCE Co. 


Wie 1 EING, Seem WM. B. CLARK, President. HENRY © MEES, | Assistant Secretaries. 





NORTHWESTERN BRANCH, OMAHA, NEB. 
WM. H. WYMAN W. P. HARFORD 

Cash Capital.....cccccccccsecess$ 4,000,000 00 9 ’ 

Cash Assets....... csieaninnenins: Gan General Agent. Asst. General Agent, 


Total Liabilities... ccccccccceces 4,047,342 oa = : PACIFIC BRANCH, SAN FRANCISCO, CAL. 
Net Surplus.......scecesecseesees 5,309,955 03 | BOARDMAN & SPENCER, General Agents, 
Surplus to Policyholders.... 2... %,309,951 @3 2s S INLAND MARINE DEPARTMENT. 
Losses Paid in 82 Years........- 88,243,532 93 Rd ¢ CONN es CHICAGO, ILL, YOPK, 
ms here treet, 52 William Street, 











WESTERN GRANOCH: f 


KEELER &Z GALLAGHER, General Agents. META INNS, he Se sT. 


A SATISFIED CUSTOMER WILL BE A PERMANENT 
ee See CUSTOMER. TO SECURE HIS SATISFACTION THE 


“One of the principal brewers here, who makes a study of in- 


“vestments, after examining one of the Company’s detailed statements said there INSURANCE POLICY YOU GIVE HIM MUST BE 
“was no other monied institution in the United States that owned such a clean lot PROOF AGAINST CRITICISM, AT ANY TIME, BY 
“of securities, inventoried at such low figures and so well placed that they could A COMPETING AGENT OR OTHERWISE ease F 


“be immediately realized on. The strong financial showing of the Company 
“gave him such confidence he said that the Continental could have every dollar 


‘sit would carry on bis different properties. YOU BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
“This, coming from a man who has heretofore declined to accept a policy in BY GIVING THEM CONTINENTAL POLICIES. 

“any one company for more than $5,000 on his brewery, business blocks, etc., 

“means a great deal. And, what is more to the point, since making this state- 

“ment he has given the Continental over $600 in premiums." 




















YOU WILL NEVER HAVE TO APOLOGIZE FOR A 
CONTINENTAL POLICY. 


“vew vor.” CONTINENTAL FIRE INSURANCE CO. citcaco, tut: 

















D, W. C. SKILTON, President. J. H. MITCHELL, Vice-President 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 
Surplus to Policyholdess, $3,342,549.93. Total Losses Paid, Over Forty-Six Million Dollars. 






CASH CAPITAL, TWO MILLION DOLLARS. 
PHEENIX Outstanding Losses, $253,062.15 Asets, $5,583,494.25 Reinsurance Reserve, $2,067,882.17 Net Surplen, $1,242,569.99 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 





LOVEJOY & SPEAR. Managers. AGENCIES IN ALL CITIES AND ‘TOWNS. 
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UNDERWRITER. 








Cooper 


Firelnsurance Company 


OF DAYTON, O. 


Cuas. D. Mean, 


President. 


H, E. Mean, 


Vice-President. 


Cuas. W. ScHENK, 
Secretary. 


The Obio General Agency 


COMPOSED OF 


UNITED STATES FIRE INSURANCE CO..........0f New York, &. L 
ALLEMANNIA FIRE INSURANCE CO...............0f Pittsburg, Pa. 
A. K. MURRAY, General Agent, 

4 Offices: 315 W. Fourth St., 


Agents wanted at desirable points. CINCINNATI, OfH0. 
Remember: The Ohio General Agency fs a Home Institution. 





GCUMMED POLICY LABELS. 


PRICE LIST 
Black 
and 


COLORS. 
Red and White, 
Biae and White. 
or Chromatic. 


EMBOSSED. 


WE GUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO. 


164 La Salle Street, 413 Vine Street. 
CHICAGO. CINCINNATI, 


Tel. M. 2914. Tel, M. 3077. ° 
SEND FOR SAMPLES. 
1901. 


Firemen’s Insurance Company 


OF BALTIMORE, MD. 





G. W. POHLMAN, 


General Agent for State of Ohio, 21 E. 3d St., Cincinnati, & 
G. E, MEEKS, Special Agent, Columbus, O. 


OHIO’S LEADING ACENCY COMPANY. 


Cincinnati Underwriters 


CO7KPOSED OF 


EUREKA SECURITY 
Fire and Marine Insurance Co. | Fire Insurance Company. 


ORGANIZED 1864. OrGAnIzED 1881. 
CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS, $271,769. 
SURPLUS $191,199. SURPLUS $186,910. 
COMBINED 8STATEMENT. 
Assets $572,092.80. Surplus $396,892.19. 


Cincinnati, Ohio. 


Capital $250,000, 
F. A. ROTHIER, President. 
ADAM BENUS, Secretary. 





1901. 


INSURANCE 


NATIONA COMPANY... 


OF CINCINNATI, OHIO. 





General Insurance—State of Ohio Only. 
G. W. POHLMAN, 


President. 


E. W. BURNET, 
Secretary. 

GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





Columbia 


INSURANCE COMPANY 
OF DAYTON, O. 
CONFINES ITS BUSINESS TO OHIO. 


E. M. THRESHER, 
President. 


O. I. GUNCKEL, 
Secretary. 





Merchants and Manufacturers 
INSURANCE COMPANY, 


Cincinnati. 


CHARTERED 1838. PERPETUAL. 


Capital - $150,000 Assets - $296,031 
Surplus to Policyholders - $237,007 


Wiruiiam H, Catvert, President. 


131 East Third Street. 


Winrrecp S. Huxtt, Jr., See’y. 


Telephone 787 Main. 





Ohio I Farmers Insurance Company 


1. ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January st, 1901, of $1,358,486.00, seserved 
ef policyholders 


Net Cash Surplus. eocreccsesseces .  o* @eeeeeeseees eoooees 149,731.08 


is JAS. ©. JOMNSON, Present 


M. L. BENHAM, 


Total. < © POSCeOOSOSOCS RS ecee -$1,318,486.88 


—=""—ORGANIZED 088 2068 
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OPFPICERS: 


F. H. Nicno.s, Asst. Secretary. 
W. L. Eaton, Gen’) Attorney 


D.¥. Wirrsr, President. 

ABTHUR REYNOLDs, Vice-President. 
C. W. Marquarpt, Treasurer. W. H. Kennepy, Supt. of Agents. 

G. C. CROWELL, Secretary. J. F. Kennepy, M. D., Medical Director 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES, IOWA. 
ESTABLISHED 1896. 
CAPITAL STOCK, $100,000.00 
FULLY PaiD.) 


The NORTHWESTERN LIFE and SAVINGS COMPANY sells the original plan 
of the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; 87.50 a quarter; $15.00 semi-annually; or $30.00 an- 
a Each share is guaranteed to produce the sum of $300.00 in ten years, with 
the additional profit of interest, lapses, and all interest on such lapse fund, all fines 
and penalties for reinstatement of lapsed policies. No medical examinations required 
on these shares. Policies written from one share to one hundred. Premiums the 
same from five to sixty years, and both sexes are eligibie. A plan that reaches far on 
the investment lines, also giving a reasonable amount of insurance in case of death. 
Loans 64 per cent of the premiums paid after the third year. Gives one year to re- 
instate in case of lapse, thus making a policy easy to maintain. No possible chance 
of loss, as every dollar is guaranteed to the policy holder whether he lives or dies and 
is secured with a deposit with the State of lowa. 


ASSETS, $741,000 


AGENTS WANTED. 
Experienced agents can treble their commission earnings by selling our ten- 
year endowment investment policies. Address or call upon 
L. E. SPENCER, 
Manager, 
Chicago General Agency, 904 Marquette Bldg., Chicago, 111. 


TRUSTEES: 

G. W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Pres- 
ident Des Moines National Bank; John Herriott, Ex-Treasurer State of Iowa; G. D. 
Ellyson. Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Iowa Loan & 
Trust Co.; J. H. Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilcrest, Wholesale 
Lumberman; F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, Presi- 
dent Guthrie Co. National Bank, Panora; W. L. Eaton, Representative Mitchell Co. 
Osage; H. H. Green, Presiding Elder M. E. Church, Dubuque; W. H. Kennedy, Sup. 
Agents, Des Moines; J. B, Tinker, Mason City; F. H. Nichols, Des Moines; C. C. 
Crowell, Des Moines 





+ Suet eet Yee Whee ee ee ek et et ee ek ek at ee et ee et ed et ee ea 


Instituted in Reign of Queen Anne, A. D., 1714. 


Union Assurance Society of London 

















Bt 
No Overhead 
Writing Loyalty to 
+ Local Agents. 
ole No Dual 
t Agencies. 
UNITED STATES OFFICES: 
s 9 om e 
Society’s Building, 
% No. 35 Pine Street, New York, Hall & Henshaw, Managers. 


No. t71 La Salle Street, Chicago, Hall & Henshaw, Managers, 
No. 35 Kilby St., Boston, Hall, Henshaw & Gilmour, Managers. 
English-American Bldg., Atlanta, Ga.,George N. Hurt, Manager. 
Mining Exchange Bldg , Denver, Col., Gerald L. Schuyler, Mngr, 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 











THE 


Metropolitan Life Insurance Co. 


(Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 








Is represented in all the Principal Cities of the_United States 
and in Conada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES, 


INSURANCE IN FORCE OF OVER $900,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire » complete knowledge of the details of the business by diligent study and 
ractical experience, can, b ees capacity, establish his claim to the 
ighest position in the field. It is within his certain reach. The opportunities for 
pon nt oma ny = are ee, All _—— ao. — be Gecuiened upon 
a ion ¢ Company’s Superintendents in any e p pal cities. or to the 
Home Office, No. 1 Madison Avenue, New York City. 





OFFICERS, 


. J. Tompson, Cas? je- and Ass’t Ser-w 

AMES S. ROBERTS, Ass’t Secreiary ~ 

AMES M. CRAIG, Actuary. 

ON. STEWART L, WoopFoRD. Counsel 
Aas't Medica’ “irector. 


R. Heceman, President. 

EY FISKE, Vice-President. 
Grorce H. Gaston, 2d Vice-Pres’t 
GrorcE B. WoopwarD, Secr 5 
fuomas H. WiLLarD, Medical 3 





& S. Enrovt 





48th ANNUAL STATEMENT 





phen y 


A. H. SAWYER, President. W.H. STEVENS, Secretary 


Capital, - - $ 500,000.00 
Assets (to protect policyholders), 2,283,556.42 
Net Surplus to Policyholders, 1,043,538.55 
Net Surplus to Stockholders, - 543,538.55 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Ohio. 
F. W. ALEXANDER, Special Agent for Indiana and Kentucky, Indianapolis, Ind. 
L. S. MacENANBY, Special Agent for Illinois and lowa, 195 La Salle St., Chicago, II. 


THE AMERICAN FIRE Comcany, 


Company’s Building, 
308 and 310 Walnut St., 


PHILADELPHIA. 








CASH CAPITAL, 


e ° ° ° e © - # 500,000.00 
Reserve for Reinsurance and all other claims, « 1,729, 708.58 
Surplus over all Liabilities, - - - 247,362.42 


TOTAL ASSETS, JAN, 1, 1901, - - - . $2,477 ,069.00 


THOS. H. MONTGOMERY, President. 
WM. F. WILLIAMS, Ass't Sec’y. WM. B. KELLY, Gen’! Mgr. 


NELSON B. JONES, CHARLES L. HECOX, 
Special Agt. for Michigan, Ann Arbor, Mich. Special Agt. for Ohio, Columbus, Ohio. 


PTCHARD MARIS, Sec'y and Treas. 





INCORPORATED 1866. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 








Assets, Jammaty 1, 1900 ..... ccs ccsccccvccvcvcccssesesese $3, 656,401.59 


oo Le | WPT TET PEL Tere ILC Liter iT 200,000.00 
Liabilities, including reinsurance..............0ceceeee eevee 2,181,179 89 


Be DE. conc ntsc cast esetesssocsaceadscecesss cnucend 1,275, 221.70 
Cc. O. COLLMAN, Pres. 
HENRY BAIER, V.-Pres. 

D. B. SCHULTE, Treas. 
THOS. H. SMITH, State Agent, Dayton, Ohio. 


CARL H. SMITH, Special Agent, Dayton, Ohio. 


CERMANIA fone" 


COMPANY... 
ORGANIZED tece. 
62 and 64 William Street, Cor. Cedar, NEW YORK. 


WM. TREMBOR, Sec. 
F. M. GUND, Ass’t Sec. 





' Statement, January 1, 1901. 
Cash Capital 





Lnbiahobbetn hanes eubees Wabonennscs-000665000sed00n0eensse -++++.81,000,000.08 
Reserve for Unearned Premiums. .............0.ccssccscesseeeessecess cess 1,668,778.08 
Reserve for Losses under Adjustment................ cccccceeesceeseeeees 81,571.60 
OD See Cen OU MUD Swescccs 65> 0¢bnensntenuacaasecesusansss ‘gnaes 42,475.41 
BOO I: vcccnes 5080 cxtcvess 0000.0800 6000 0000 cece pene cece once seeees Sevens 2,275,975.89 

NE Cn nitig Sods dd06 cnc cbent stbbbekatees anne dovednekas.evie oeek $4. 968,800.40 





HUGO SCHUMANN, President. 


Fr. Von Beenuts, } Vice-Presidents, 


CHARLES RUYKHAVER, Secretary. 
Gzo, B. Epwarps, v 


Gustav Keur, Ass’t Secretary. 
WESTERN DEPARTMENT, 


&. G. HALLE, Manager, Royal Insurance Bldg., Chicago, ILL 
Mw. W. CLAYTON, State Agent, Troy. O. 


UNDERWRITERS’ HAND-BOOKS, 


PUBLISHED BY 


The Western Underwriter Company, 
CINCINNATI AND CHICAGO, 








Underwriters’ Hand-Book of Michigan, Published Biennially. 
Underwriters’ Hand-Book of Ohio and West Virginia, 
Published Annually. 








The most complete publications of the kind issued. In use by 
General, Special and Local Agents. Agency Directory, Company 
Statistics, Town Information. 








4 THE WESTERN 


UNDERWRITER. 








The Potomac 


Life Insurance Company. 


HOME OFFICE, COLUMBIAN BUILDING, 
WASHINGTON, D. C. 





PAID-UP CAPITAL, $125,000. 





Reliable agents wanted in all parts of the country. 


FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 


i i i il 


Western and Southern Department, 205 La Satie Street, Chicage 


J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 





Established 1865. 
THE 


Frankfort Marine, Accident and Plate Glass 


Insurance Co., 
OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass, 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds, 


UNITED STATES DEPARTMENT, 


100 WVilliam St., New York, N. WY. 


F. G. VOSS, ManaGer anp ATTORNEY, 


GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 


ORGANIZED IN 1867. 
Cash Capital, $100,000. Net Surplus, $120,718.08 


WM. F. STIFEL, President. 
F. RIESTER, Secretary. ANTON REYMANN, Vice-Pres’t. 


S. W. RICE, Special Agent. 





ee OH!1O ONLY «es 


THE OF1O LIFE 


INSURANCE COMPANY, 
BELL BLOCK, CINCINNATI, OHIO. 





An Ohio Company for Ohio People, Conducted Strictly on a Scientific 
Reserve Basis, Under the Stipulated Premium Law. 


ALL THE POPULAR FORMS OF POLICIES. 


Premium Payments made Anaually, Semi-Annually, Quarterly or MONTHLY. 
A Home Company Under Responsible Managem<nt. 


OFFICERS AND DIRECTORS. 
President, O. J. RENNER, of Renner, Gordon & Renner, Attorneys. 
Vice-President, E. C. SrEINKE, Sec. and treas. The Grau Piano Co. 
Secretary, COLON SCHOTT, of Tafel & Schott, Aitorneys. 
Treasurer, M. L. ALEXANDER, of M. L. Alexander & Co, Fire 'nsurance. 





Medical Director, S. H SPENCER, M. D 
Manager, W. A. HUNTER, 
General Counsel, PHILLIP RENNER, of Renner. Gordon & Renner, Attorneys. 


Agents of good address and character wanted inall the cities of the state of Ohio. 





EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 
Appleton & Dana, Managers and Attorneys United States Branch. 


Original and Leading Liability Company. 


ALLFORMS OF LIABILITY INSURANCE. 
THE MOST ADVANCED AND PRACTICAL PERSONAL 
ACCIDENT AND SICKNESS POLICIES. 


TOTAL AVAILABLE RESOURCES, = = = $5,600,000.00 


GENERAL AGENTS! 


ALLISON, Southern Ohio, West Virginia, Tennessee. 
39 East Third Street, Cincinnati, O. 
PACKER & CLARK, Northern Ohio, 208 Superior Street, Cleveland, oO. 
ROBT. ZENER & CO., Indiana and Kentucky, ‘Talbott Block, Indianapolis, Ind, 
GEO. A. GILBERT, Illinois, lowa and Nebraska, 184 La Salle St. , Chicago, Ill. 


B. M. & GEORGE D. 





INSURANCE COMPANY 


OF THE 


STATE OF ILLINOIS, 


ROCKFORD, ILL. 


One of the few companies to ‘show gain in 1900. 


Increase Net Assets . sinec abd hiee kim .. 846,754.79 
increase Reinsurance Reserve. edunashedpuus posobesedtekwennaien 44,724.39 
Writes Fire, Lightning and Tornado 
Insurance. 
GEO. F. PENFIELD, Secy. Rockford, Tl, 


W. H. FULLER, Ohio State Agent, " Cleveland, Ohio. 


Insurance Company 
or North America 


AND 


Philadelphia Underwriters 








WESTERN DEPARTMENT, 
ERIE, PA.. 


J. F. DOWNING, General Agent. 








December 26, 1901. 
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Svecessoe ro 
THE O10 


With which Is combined 
BLACK AND WHITE—Established 1890. 


Published Every Thursday by THE WESTERN 
UNDERWRITER COMPANY, Chicago ( 164 
La Sal'e Street), and Cincinnati (Etna Build- 
ing), E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 10 
Cents Each. 


@utered at Chicago Postoffice as mail matter of 
the second class. 

















SHOULD TAKE ADVANTAGE OF THE HOUR. 


With the desire of business organizations 
to learn more of fire insurance and the method 
of rate making, we believe the hour has ar- 
rived when prominent underwriters should 
take advantage of the opportunity afforded to 
place the subject properly before fair-minded 
business men. 

President Roosevelt’s section of his mes- 
sage to Congress advocating more publicity 
in the great combinations of capital is thus 
made a leading issue in the political arena. 

We are confident that the premium payers 
will demand this same publicity as to fire in- 
surance. If there are inequities and irregu- 
larities in rate making, if the expense of op- 
erating the business is beyond reasonable pro- 
portions, if the system of operation is not the 
best, then all these should be changed. The 
moral sense of those in control has been 
blunted because in an associated capacity 
they have winked at irregularities for which 
they cannot be held personally responsible. 

The public, sooner or later, will discover 
injustice. With the upward trend of busi- 
ness, with an alert public mind, those who 
are prominent should feel it not only a duty 
but a privilege to explain to business organi- 
zations what fire insurance is, its methods, 
benefits, how it arrives at its selling price, 
how risks can be improved, etc. 

The opportunity now presented is offered 
only once in many years, and underwriters 
are losing a glorious day if they pass fhis 
by with indifference. 

We have before us a prospectus of what 
promuses to be one of the largest corporations 
in this country in the development of Ar- 
kansas lands. Its framework and detail have 
been created by the best legal talent in the 
country, and the idea of publicity is para- 
mount all through. It is captioned “Publicity 
in Corporations.” It shows the trend of the 
times. Fire underwriters cannot afford to be 
in the rear. 


WILL THERE BE JOINT CONFERENCE? 


With the introduction of the sole agency 
question into the proposition to have a con- 
ference with the National Board, it now seems 
likely that the National Local Agents Asso- 
ciation may fail to bring about the meeting. 
The companies desire to avert any altercation 
as to the status of “annexes.” It is well 
known that the Hartford takes a firm stand 
as to the New York Underwriters, while the 
Home will not agree to a limitation if the New 
York Underwriters is recognized as a separate 
entity. 

President Markham has been East endeavor- 
ing to get companies to agree to such a con- 
ference, especially as the new constitution 
puts the National legislative committee in con- 
trol of state legislation. It was concerning 
legislation that brought the agents face to 
face with a hostile attitude on part of the 
companies, but the agsociation remedied the 
modus operandi of furthering measures in or- 





der that state organizations might not em- 
barrass the National body. 

If the National Agency Association insists 
on the multiple agency issue being introduced 
in the conference it is hardly likely that the 
National Board will consent to a joint meet- 
ing. 


PROMOTIONS FROM THE FIELD. 


The selection of W. H. Sage from the Ohio 
field to be second assistant manager of the 
German American’s western offices is another 
honor bestowed on the special agency corps. 
We delight to see the best talent in the field 
recognized. It has produced the most able 
officials and managers in this country. There 
is something invigorating out in the storm cen- 
ters where the business is gotten, and the field 
man has the practical side of affairs training 
him. He sees and studies actual conditions. 
He meets the agents and the assured. The 
branch offices need more of the crisp and fresh 
spirit that the special agent carries. We be- 
lieve that a company in filling prominent office 
positions should give its field men considera- 
tion. 





LESSON FROM BEARDSTOWN. 


Beardstown is a village in Illinois, prosper- 
ous and populated with fair-minded citizens. 
It wants justice in all things as well as fire in- 
surance. Some years ago it had no fire pro- 
tection and it would be supposed the rates on 
property would take such a condition into cen- 
sideration. A few weeks ago the town was re- 
rated, resulting in higher rates than it paid with 
no fire protection. The council levied a tax to 
get its little fire department established and 
now following close at hand insurance rates are 
boosted. We do not claim the present rates are 
too high, for they are the result of a close ap- 
plication of present schedules and tariffs, at 
the same time, is there not something funda- 
mentally wrong in a rating system that allows 
low rates when a town has no protection and 
then insists on higher rates after a fire depart- 
ment is established? Can it be explained to a 
fair-minded public? 





WOODWORTH GIVEN A SILVER SERVICE. 

At the annual meeting of the National As- 
sociation of Local Agents at Milwaukee in 
1899 a movement was started to present the 
retiring president, C. H. Woodworth, a fine 
silver service. Several local agents in vari- 
ous States subscribed and this remembrance 
has now been sent to Mr. Woodworth. 





WANT CHANGES IN RATES AND RULES. 

For several days members ‘of the executive 
committee of the Chicago Underwriters’ As- 
sociation have been interviewing prominent 
members concerning prospective rate changes. 
It is stated that a conference of members will 
be held prior to the annual meeting to dis- 
cuss the proposed changes. The main sub- 
jects are as follows: A flat increase of 10 per 
cent on mercantile stocks; a flat increase of 
10 per cent on Union Stock Yards business; 
a reduction of at least 331-3 per cent in the 
minimum tariff of preferred class buildings; 
a change in the term rate rule as to buildings, 
making it two and one-half rates for three 
years and four rates for five years; to reduce 
fine for wilful offense to $100 and make it 
uniform for all classes of membership; re- 
quiring a special deposit of $250 from Class 1 
members, and to require the anti-rebate clause 
on all policies. 





Special Agent Gilmore Resigns. 


B. J. Gilmore of Chicago, special agent of 
the Roval Exchange for Illinois and Indiana. 
has resigned as of January 1. The field will 
be added to that of the present specials. 





Frank Bancroft. western special for Hal! & 
Henshaw’s companies. will now take a posi- 
tion in the New York office. 


NEW MILWAUKEE COMPANY LAUNCHED. 





Charles B. Gilbert and J. C. Griffiths Are 
Slated to Be Its Underwrite s—Will 
Have $500,000 ( apital and 
Same Surplus. 





It is stated that Milwaukee is soon to have 
a new fire insurance company which will have 
a capital of $500,000; and the same amount of 
surplus. Stock subscriptions are now being so- 
licited. Pereles Brothers of Milwaukee are 
financing the deal and if successful along this 
line, it is stated, the company will begin busi- 
ness early in the spring. 

It is understood the underwriters of the new 
company will be Charles B. Gilbert, formerly 
western manager of the Lancashire, and J. C. 
Griffiths, formerly associate western manager 
of the North British, and now with the home 
office of the Milwaukee Mechanics. Both Mr. 
Gilbert and Mr. Griffiths are successful and 
high-class underwriters, and if the company is 
launched it is sure to be a success, and will 
cut considerable figure in the West. 





THE POLICY ON THE [PIILL. 


Not only should the owner of a mill see 
to it that his policy of insurance covers ex- 
actly what he wants insured, and that the 
total is properly apportioned, as we advised 
last month, but he should familiarize himself 
with those conditions of the policy, a breach 
of which may render it void. True, some of 
the conditions are often waived, but it is wise 
not to count on complaisance; sometimes, 
when needed most, such indulgence is not 
granted. 

Technically, no material fact must be con- 
cealed from the company. Any change in the 
interest of the insured must take place with 
the knowledge of the company, whether it be 
of the nature of a mortgage, a partial sale or 
an assignment of the policy. Change of title 
through death is, of course, excepted. Fore- 
closure proceedings, or sale under a mort- 
gage or trust deed also voids a policy if com- 
menced with the knowledge of the insured. 

One thing likely to be overlooked by millers 
is that the policy requires notice of changes 
in the mill requiring the presence of mechan- 
ics for a longer time than a stipulated period, 
usually fifteen days. The use and storage of 
gasoline must be with the permission of the 
company, if the policy does not expressly pro- 
vide for it. Ordinarily, the cessation of opera- 
tion either by owner or tenant, for a period 
longer than ten days, without waiver by the 
company, voids the policy. 

Read the contract carefully. It is unwise 
not to comply with the conditions, for fear 
the company may cancel. It is better to have 
the policy canceled before a fire than con- 
tested after one—American Miller. 





GENERAL AGENCY IS RESIGNED. 

W. E. Rollo & Son of Chicago, western 
general agents of the Firemen’s of Baltimore, 
have resigned the company for the general 
field, but the local and Cook County agency 
at Chicago has not been disposed of. The 
department covered nine States. It is under- 
stood the Firemen’s will continue its western 
department in some form. 





MISCELLANEOUS NOTES. 


Tuttle Bros. get the London Assurance and 
Phenix of Brooklyn in Grand Rapids. 


The loss of the Jackson Wheel Company 
plant at Jackson, Mich., a sprinkled risk which 
was damaged this week by fire, will be 8 per 
cent. 

The Queen has appointed J. G. Hubble as 
special agent for Kansas and Oklahoma, to 
begin on January 1. He has been inspector 
for Marsh, Ullmann & Co. of Chicago for 
the past year. 


H. R. Loudon, state agent for Missouri for 
the Liverpool & London & Globe, will on 
January 1 take charge of Minnesota and 
North Dakota for the same company. Joseph 
J. Windle, the present special agent, has re- 
signed and will retire from the insurance 





business. 
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SCIENTIFIC RATE QUESTION. 


MANAGER MAKES ANSWER TO HUBBLE. 
Calls His Attention to Several Points in Which 
He Claims the Greenwich General Agent 
Follows False Gods. 








The controversy between John P. Hubble 
of the Greenwich and the “plain, blunt’ west- 
ern manager has warmed up to an interesting 
point. In this issue “E” again dips his pen 
in the good old purple ink of the “little red 
schoolhouse” and says: 

“Chicago, December 23.—(To the Editor. )— 
Again have I been honored. When such a 
beautiful manipulator of the Queen’s English 
(I'll not call it the King’s until after his coro- 
nation) and able representative of the school 
of ‘literary underwriting’ as Brother Hub- 
ble finds it necessary to take up his pen—as 
he did in THE WESTERN UNDERWRITER and In- 
surance Field of the 12th instant, then it is safe 
to assume that some body blows have been 
struck. And yet, as I read Brother Hubble’s 
magnificent effort, I cannot but admire ability 
that will use up two columns to express what 
might be said in a short sentence. And what 
a picture he presents as he stands there like a 
modern Hercules—with his No. 12 boot on the 
neck of his ‘plain blunt friend “E,”’ while he 
holds ‘the eel of science by the tail.’ 


Statements Are Analyzed. 


“But let us analyze some of his statements. 
In referring to the question of expense he tries 
to discredit my comparison of the expenses 
of the two groups of companies by calling it 
‘sophistry,’ and says: ‘It seems to me that 
a plain, blunt man would understand that this 
difference of 6 1-3 per cent is due to the fact 
that group No. 1 writes farm business, while 
group No. 2 does not,’ which as we all know 
is not a correct statement, as every company 
in group No. 2 does write farm business but 
maintains no farm department. But to make 
the discussion interesting we will let No. 2, 
composed of Liverpool and London and Globe, 
7Etna and Hartford, stand, with an average 
expense ratio for ten years of 32 1-3 per cent, 
and in place of the Home, Continental and 
Phenix, with an average of 38 2-3 per cent, 
we will substitute the following companies: 
Greenwich, 40 per cent; German-American, 39 
per cent; Hanover, 41 per cent; an average of 
40 per cent and a difference of 7 2-3 per cent 
in favor of group No. 2 instead of 6 1-3 per 
cent as before. Now, Brother Hubble certainly 
cannot say this is an unfair comparison. The 
companies in both groups do a general business 
of practically the same nature, and class No. 1 
has lived for many years with a difference of 

2-3 per cent in expense, notwithstanding 
Brother Hubble’s statement that ‘any company 
with 6 1-3 per cent greater expense than the 
three companies in group No. 2 would soon be 
out of the business.’ Now, if, as Brother Hub- 
ble says, the average of the companies in group 
No. 1 of my first table is high because they 
write farm property, how is it that his com- 
pany, the Greenwich, which is not considered 
among the farm writing companies, shows an 
expense ratio nearly 2 per cent greater than 
the average of those that are classed as farm- 
writing companies? I await the answer. 


Both See the Same Star. 


“But in reading over Brother Hubble’s two 
letters I find much in them that is good, and 
much in which ‘the agrees with me, but he does 
not seem to know it. He says: ‘The problem 
before us is to prevent the wide fluctuation in 
rates which at high tide invite weak-kneed 
foreigners and nondescript adventurers to en- 
ter the field.” I referred to ‘The buzzards con- 
tinually hovering over the insurance battle- 
field.’ but I must take off my hat to Brother 
Hubble’s style of diction, which is much su- 
perior to mine, and although it is a distinction 
without a difference, it entitles him to a high 
place among ‘literary underwriters.’ 

‘Brother Hubble further says: ‘There will 
never be a time when all classes will be pre- 
ferred,’ and yet he claims that Mr. Dean’s plan 
will ‘follow the loss wave up and down,’ which, 
if true, should make every class profitable or 
preferred. If it will not produce this result, 
then I fail to see where it will be an improve- 
ment over existing conditions. 


Aspires to Literary Honors. 


“Brother Hubble continues: “The necessi ity 
for new schedules was not as real as it was 





apparent ; that what we needed was to get the 
rates alre ady made with camparatively minor 
changes.’ Here again he agrees with me (but 
does not appreciate it) when I said: ‘In my 
opinion this condition is not the result of im- 
properly made rates, but because in a few 
years of excessive prosperity we have de- 
parted from the experience of the past, etc.’ 
I think my style of expression on this par- 
ticular point compares favorably with the ef- 
fort of his pen, and if I continue to progress 
I may in time be entitled to a seat at the foot 
of the ‘literary underwriting class.’ 

“Brother Hubble says that one of my mis- 
takes is in assuming that he is attacking the 
‘Universal Mercantile Schedule.’ But in as- 
suming this he is only dreaming, because I 
have made no such mistake. I do claim, and 
he has not attempted to upset the statement, 
that no schedule of rates no matter how or 
by what plan or theory it is made will be fair 
and equitable to all interested without an 
agreement as to expense or commissions. This 
is proved by the conditions in New York City 
at present, as compared with those existing 
under previous tariffs without commission 
agreemnts. It is proved by the conditions in 
all the excepted cities where the tariffs sup- 
posed to be observed by members of the local 
boards are nullified and rebates equivalent to 
a reduced rate are allowed. He refers to my 
‘coyness’ and says ‘one would think that ‘E’ 
was a member of the governing committee 
from the fact that he is ever ready to defend 
the new mercantile schedule,’ which is but 
another phase of his dream, because I. have 
not attacked or defended any schedule or plan 
of making rates with the possible exception (so 
my friend Allison charges) of the ‘gutter sys- 
tem’ under which so much profit has been 
made in the past. But as a matter of fact the 
governing committee of last year performed a 
hard task in preparing schedules on elevators, 
iron and woodworkers, etc., and the committee 
of this year is continuing the good work by ex- 
tending and applying the various schedules, 
while Brother Hubble is advertising to the 
world that ‘preferred rates’ are too high and is 
trying to make another unprofitable class for 
the governing committee to wrestle with. 


Takes Hubble by the Hair. 


“What I fear is that Brother Hubble is 
‘daffy’ on the question of preferred classes, or 
is shouting his theories not so much for the 
benefit of the business at large as he is at- 
tempting to injure the non-union companies. 
But if all the preferred business written by 
the non-union companies during the past ten 
years had been written by union companies and 
Brother Hubble’s company had received its 
full proportion of that business, I doubt if it 
would have reduced his loss ratio more than 1 
per cent, leaving him still a loss ratio of 60 
per cent, and one under which no company can 
show a profit based on the average expense 
ratio of all companies. 

“Brother Hubble detests ‘competitive rates,’ 
‘rate-wars, and ‘declaring off of rates,’ and 
yet he advocates the cutting of the rate on 
dwelling houses in union territory in the mid- 
dle, a measure that will in many localities 
produce just the conditions that he so much 
abhors. He says that we are too pessimistic 
and that ‘our business is largely on a bank- 
ing basis,’ but the responsibility for this con- 
dition is not because our rates were improperly 
made, but for the various other reasons given 
by me in my previous letter and to which he 
assents when he says that what we needed was 
‘to get the rates already made.’ And yet what 
person engaged in mercantile pursuits would 
be satisfied with earnings from his buisness 
equivalent even to the legal rate of interest 
on the capital invested? Unless he could make 
a percentage of profit on his sales in addition 
to interest on the capital and surplus invested, 
he would soon retire, just as many of the com- 
panies are doing who were unable to do this. 

Takes a Walk in the Necropolis. 

“By reference to a list now before me of 
eighteen companies that have retired and re- 
insured during the past year, I find their record 
for ten years, including those who had not 
been in business so long, shows an average loss 
ratio of 62% per cent, and an average ex- 
pense ratio of 43 per cent, a total of 105% 
per cent. In my judgment the expense item 
is largely responsible for their downfall. Had 
they been doing business on the average ex- 
pense ratio of all the companies, they would 
at least have held their own. and would then 
have been with Brother Hubble in the banking 
class) We all know why the Manhattan, 
Traders, Lancashire, et al,, made no profit, 





and yet my theoretical friends insist that the 
experience of that class should pool with the 
class that can and do make a profit. 


Expense and Farm Departments. 


“Now, Brother Hubble, just a word regard- 
ing expense in connection with farm depart- 
ments. I ask why should this business be en- 
titled to a higher ratio than same business 
done through recording agencies? It is safe 
to assume that this business justifies that ex- 
pense the same as the non-union companies 
feel justified in paying higher commissions. for 
preferred business, or the companies doing in- 
stalment business would drop it. By a sched- 
ule of ‘Revised Rates’ now before me of one 
of the prominent farm companies, I find the 
following: 

Strictly cash plan, fire and lightning, 


I PRONE «6 i cocinseies ese pieeeeee $1.00 
Instalment plan, fire and lightning, five 
years Ree ecoss coesccecccsovesace see 2.50 


“While this company does not quote five- 
year rates on cash plan, it is safe to assume that 
its rate is $1.50. Now, figuring on the average 
expense of these companies at say 39 per cent 
and deducting same from the $1.50 rate, and 
gt cents would be the net amount of cash re- 
tained. Then we will take their instalment rate 
of $2.50 and deduct 45 per cent expense, which 
is the figure this business is claimed to cost, 
and the amount of cash retained on this basis 
would be $1.37%4, or about 50 per cent more 
than on the cash plan, and this, after giving the 
instalment plan a decided advantage in the 
computation. I certainly could better afford 
to pay 25 per cent commission on a planing 
mill on a 7% per cent rate than to pay 15 per 
cent on same mill at a § per cent rate. I there- 
fore fail to see why farm department compan- 
ies are entitled to any consideration on account 
of increased expense. 

Wants Hubble to Follow Dooley. 


“But, Mr. Editor, I have taken more of your 
valuable space than I intended. Much more, 
however, might be said in reply to Brother 
Hubble, but w hy waste time? He will awake 
from his dream soon and give us the benefit 
of his great ability and bright mind along 
right lines. He will then cease quoting Latin 
from ‘a Roman statesman,’ will drop Cato and 
take up our present day philosopher, Mr. Doo- 
ley, who is much more practical than the old- 
timers. When he does this, he will see the 
fallacy of some of his wild theories and will 
regard them as Dooley did the Apostles’ Creed 
when he said, ‘The Apostles’ Creed nivir was 
as convincin to me afther I learned to read it 
as it was when I cuddent read it but believed 
it. 
“Your ‘plain, blunt friend,’ : 
‘ 


” 





The Manchester has appointed J. B. Tall- 
man special agent for Minnesota and South 
Dakota, to succeed Walter H. Cobban, who 
resigned to take the Phcenix Mutual Life in 
the same field. Mr. Tallman has been Cook 
County special for the same company for the 
past two years. He is a director of the Fire 
Underwriters Association of the Northwest. 
His headquarters will be at Minneapolis. 


WANTED. 


An insurance man of ability; one that is very 
well acquainted with local insurance inter- 
ests. A good opening for the right man. Ad- 
dress ‘‘W.” care THE WESTERN UNDERWRITER 
Co., 164 La Salle Street, Chicago. 





STANDARD 


SUPERIOR 
QUALITY 


RUBBER BANDS 


GREEN BOXES AND 
WHITE TRADE-MARK 
CHARACTERIZE THE 
GENUIN 





Is the hest too good for you? 
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DIFFICULTIES IN GETTING RATES. 

The mercantile schedule of the Union is not 
being applied very rapidly in any but the larger 
cities. It is found that in.the smaller pro- 
tected towns and cities, non-union competition 
will not permit an increase of rates. There 
are some companies of this class that write 
the bulk of the preferred business of such 
points, and can afford to carry the stocks at 
prevailing rates or a little less to cater to the 


agents. 
In some of the anti-compact States like 
Iowa, Nebraska, Kansas and Missouri, it is 


almost impossible to get rates made under the 
new schedule, for even present rates are not 
obtained. The Union cannot openly get local 
boards established and hence there is always 
an element that will not adhere to rates. 

In Ohio the situation is much improved and 
better rates are prevailing. The Ohio Agency 
Association has organized the agents in many 
counties and this has greatly helped rate con- 
ditions. 


+ ~~ 


MANAGER KELSEY TO WESTERN AGENTS. 

In announcing his removal to New York, as 
United States manager of the Aachen and 
Munich and the. discontinuance of the western 
department, Manager J. A. Kelsey says: 

“While the transfer to New York is in the 
line of promotion, I know that you will believe 
me when I state that it will be made with 
many regrets on my part. Since the western 
department was organized five years ago, the 
insurance business has suffered from much 
demoralization. Through it all we have re- 
ceived from the great majority of our repre- 
sentatives the very best support that could 
be given under conditions that at many times 
were most discouraging. So consistent and 
loyal has been that support that we are pleased 
to say the business of the company in this de- 
partment is on a most satisfactory basis. The 
removal to the East does not mean a sever- 
ance of the ties that have grown in strength 
between us, as we shall continue to retain 
the closest interest in our representatives 
throughout the West, not only by correspond- 
ence, but by personal visits. 

“Thomas C. Moore, whom many of you 
know so well as the chief clerk of the western 
department, goes to New York with us, and 
while his responsibilities will be increased, he 
will continue to keep in close touch with the 
business in the West. The western field will 
have the same careful and intelligent super- 
vision under the charge of Mr. Williams, Mr. 


Easton, Mr. Wisner, Mr. Kelsey and Mr. 
Murray. Mr. Williams, who has labored so 
faithfully for the company since the establish- 


ment of the department, has been given the title 

of general agent, with headquarters in Chicago. 

He will continue, as in the past, to have direct 

charge of Michigan, Tennessee and Kentucky, 

and general supervision of the entire western 
” 


The United States branch will be located at 

No. 46 Cedar street, New Yor 
“_ ++ 
WRITING OF DEPARTMENT STORES. 

Some of the local agents in Chicago have 
been debating the question whether a large area 
risk with fireproof floors, for example, a de- 
partment stcre, is not as effectually divided by 
these floors as in case of two sections of a risk 
divided by fireproof walls. One agent con- 
tends that if elevators are properly cut off 
from the risk and encased in a fireproof shaft 
by themselves and the stairway openings are 
not directly above each other so as not to give 
an open sweep through the entire structure, 
he would be willing to write each fldor as a 
separate risk. He also advocates the placing 
of stairways in a tower at one side of the 
store, this tower to be fireproof. In this way 
there would be little open communication be- 
tween the different floors, and if the building 
were turned up on end it would be practically 
the same as a building with fireproof walls. 
The great trouble in large area risks in cases 
of fireproof walls between different sections is 








that the communicating doors are often open 
and blocked by goods being placed around the 
doorway. No doubt the underwrtiing of de- 
partment stores will be given more and more 
thought and attention by underwriters. Most 
of the proprietors of these stores now have 
their risks sprinkled and are respons ive to sug- 
gestions as to the improvements in fire protec- 
tion. This has to be done in order to secure 
sufficient insurance. 
++ + 
L. & L. & G. TO EXTEND OPERATIONS. 

The Liverpool and London and Globe next 
year will plant agencies in many points in IIli- 
nois, Missouri, Nebraska and Kansas, in which 
it has not had representatives. These towns 
are all tributary to agricultural districts and 
depend on farmers for their prosperity. Dur- 
ing the last few years the farming element has 
been thrifty and these towns have developed. 
The fire protection has been improved and 
many that were unprotected have now some 
sort of fire fighting equipment. Resident Sec- 
retary Warren sees a distinct advantage to be 
gained by cultivating this class of towns. The 
regular state agents will not have charge of 
these new agencies, but they will be looked 
after by a special man who will devote all his 
time to them. 

If the move proves of great advantage and 
the business warrants it, this branch will need 
another field man. The prospects for a large 
company like the Liverpool and London and 
Globe to make a ten-strike in this*class of 
towns with good rates are certainly flattering. 


t+ +1 


LOSSES WITHOUT DISCOUNT. 

Considerable discussion has been heard of 
late regarding the payment of loss claims with- 
out discount. Heavy conflagrations have 
brought out liberal tendencies in companies 
along this line. At Jacksonville, for instance, 
there was a great display of liberality, very 
commendable, to be sure, under such circum- 
stances, but hasty adjustments and settlements 
frequently do more harm than good. If a loss 
is carefully adjusted, as all losses should be, 
and the adjuster is thoroughly satisfied that it 
is straight, there seems to be no reason why it 
should not be paid at once and no reason why 
the company should retain a discount. This is 
a matter, however, upon which there should be 
a better understanding among companies or a 
uniform policy. 

The foreign companies have been more 
prone to pay losses without discount than the 
United States companies, and may be held re- 
sponsible for the growing practice. The L. & 
L. & G. has been notable for following this 
custom in the past. The Royal has taken it up, 
and its local agent in one of the small towns 
advertises in a local paper that the Royal is the 
largest company in the world and the only 
company doing business in that county that has 
stricken out the sixty-day clause in paying 
losses, making cash settlements immediately 
on proof of loss, without discount. 

rr -* 
APPLICATION OF MERCANTILE SCHEDULE. 

The governing committee of the union seems 
to have considerable trouble in rating under 
the new mercantile schedule. If followed lit- 
erally, in most instances it gives erratic re- 
sults and sends the rate much higher than is 
desired. Those applying the schedule have 
to use their personal judgment about the key 
rate, and the consequence is there will be a 
lack of uniformity. It is evident that the new 
schedule will have to be materially changed 
before it can be taken literally. 





Fire Director Lapp of Cleveland will ar- 
range to have the captains at all engine houses 
inspect all the buildings in their districts once 
a month. Where bad conditions are found it 
will be their duty to have them removed. 
Written reports of what is done in this direc- 
tion will be required of the captains. The 
move is a good one for fire insurance interests. 











QHIO AND WEST VIRGINIA. 


SEPARATE REGISTERS NOT REQUIRED. 








Superintendent Vorys Says Duplicate Reports 
Sufficient If Kept As Property of 
the Companies. 





The decision of Superintendent Vorys on 
the question of agents keeping a separate 
register for each company has created some- 


thing of a furor in agency circles throughout 


the State, where other methods were in 
vogue. An agency keeping the duplicate 
daily report or card system wrote the super- 


intendent asking if this would meet the re- 


quirements of the law, to which the reply 
was as follows: ° 
“The only announcement of any opinion, 


respecting the duty of agents to keep separate 
register, is obtained in a letter, a copy of 
which is herewith inclosed. Whether the 
registry is kept in a bound book, or upon the 
card system, is, of course, immaterial. If 
the company consents thereto, no possible ob- 
jection can be conceived to the card system, 
which sets forth separately and accurately the 
business transacted by the agent of the com- 
pany. It should be kept as agent of the 
company and not as an individual. Of course, 
there could be no objection to the agent keep- 
ing, also, his own private record of the busi- 
ness. 

After receiving the above, the agency wrote, 
referring to one of the daily report cards of 
the duplicate report system previously sent 
to the superintendent, the substance of the 
letter being contained in the following reply 
from Mr. Vorys: 


“I do not know that I understand the 
information you desire to elicit by the 
inquiry, ‘Would it not be entirely in keeping 
with your wishes pad, the law, if the card 
sent you was paid for by the companies, and 
kept as their property?’ It is unimportant 


who pays for the cards. The records should 
be the company’s records, so that, upon de- 
mand by the department from the company, it 
would be compelled to produce the record so 
kept by its agent. This status is required, in 
order that, upon: demand made of the com- 
pany, the agent in possession of the record 
cannot refuse to produce it, under claim that 


it is his private property, and not held by 
him as agent of the company. 
Many companies are writing their agents 


demanding that separate registers be kept in 
compliance with Mr. Vorys’ decision. This 
matter was brought up through a prominent 
company manager, and, it is understood, was 
previously discussed in union circles. Mr. 
Vorys’ original letter above referred to, citing 
the grounds for his decision, is given below: 


“Section No. 284 of the Revised Statutes 
of Ohio requires the company to publish in 
a newspaper, and file with the recorder, in 
every county where it has an agent, a certifi- 
cate, reciting compliance with the law, and 
exhibiting its financial condition. Section No. 
3656 directs that copy of license shall be filed 
with the recorder of the county ‘in which the 
office or place of business of such agent or 
agents is established.’ Section No. 5045, pro- 
viding for service upon an insurance company, 
directs that, when ‘the action is brought in a 
county in which there is an agency thereof, 
the service may be upon the chief officer of 
such agency.’ Section No. 3657 provides that 
service of process, upon any agent, ‘shall be 
taken and held to be as valid as if served 
upon the company. 

“Section No. 2745 directs that ‘every agency 
of an insurance company, incorporated by the 
authority of any other State or government, 
shall return to the auditor of each county in 
which such company does business, or from 
which it collects premiums . the amount 
of gross premium receipts of such agency,’ 
etc. Section No. 2745-a forbids any company 
issuing policies in Ohio, ‘except through a 
legally authorized agent in the State of Ohio, 
who shall countersign all policies so issued, 
and enter the payment of the premium upon 
his records,’ etc. Section No. 2745-c author- 
izes the superintendent of insurance ‘to visit 
the office of such company or companies 

. . and demand an inspection of the 
books and records of such conipany or com- 
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panies, etc. Section No. 272 requires that 
such company, its officer and agents shall sub- 
mit their books and business ‘to the examina- 
tion, which may be made by the insurance 
department.’ 

“From the foregoing provisions, it would 
seem that the law contemplates the establish- 
ment of an agency of the company; that the 
place where such agency is so established is 
the place of business of the agent of the com- 
pany, and not his place of business as an in- 
dividual, in so far as the business of the com- 
pany is concerned; that the record of business 
required is to be kept as agent of the com- 
pany, and not as an individual, in order that 
any process, proceedings against or investiga- 
tion of the company may acquire jurisdiction 
over the records so kept by the agent. It 
would seem, therefore, to be the duty of 
each company to require each agent to keep, 
as agent of the company, a separate register 
of its business, for the purpose of so establish- 
ing the agency, and that, as such agent, he 
make the usual reports to the county auditor. 

“There is no law, however, which forbids 
an agent keeping additional records of his 
business, and holding the same as his private 
property.” 


——a_ 


DESTRUCTIVE BLAZE AT HAMILTON. 





Champion Coated Paper Company’s Plant De- 
stroyed—Insurance Loss About $250,- 
000—Companies Interested. 


The plant of the Champion Coated Paper 
Company at Hamilton, Ohio, was destroyed by 
fire on the night of the 23, with a property loss 
of about $400,000. This was the largest plant 
of the kind in the country. They did not man- 
ufacture paper, but coated it with a patent 
preparation, glue being one of the principal 
ingredients. The fire is supposed to have 
originated through one of the night work- 
men breaking his lantern, and the loss would 
have been small, had not the city water pres- 
sure been off or so weak that a stream could 
not be put on the blaze at once. 

The risk was considered a good one, and 
every company in the State that would carry 
a line was on at the Cochran rate. Adam 
Gray of Cincinnati placed the line, mostly 
through the local agents at Hamilton. 

Following is a list of companies on the loss: 

General form: 











Cent. Mfrs. Mut...$2,500 American, Pa. .... 2.000 
German, Pa. ...... 1,500 ED dues "ceccdie 5.000 
Lumbermens ...... 1,00) Ohio Farmers 1,509 
 eethes codesaen 2,500 Traders ...... 3,50! 
National, Conn. .. 2,500 Amer., N. J. ...... 1,501 
Mil. Mech. ........ 3,00 Commerce .... .... 1,0% 
DEE’ ‘natage covsee 1,000 Northern é eben 3.008 
Norwich Union ... 2,500 Western Und. .... 2,500 
PE ct ocbtéebes 1,500 Manchester .. .... 2,500 
ON cies “secees 1,000 German, Ill. 2,500 
0 --- 1500 State of Ill. ...... 1,000 
Royal Exch: inge .. 1,000 DE eics digeéud 8,750 
Western, Pa. ...... 1,500 me oe Oe ou. Se 
OS Pere See: OE oon. ccsvces 1,500 
oe GF PRI: .....% 1,500 Lon. & Lan. ee 
Dinitivée acevne 1,500 North German 2,000 
Cin. U nderw. patie 1,500 Pheonix, Eng. ... 5,000 
Spring Garden .... 1,250 London Lloyds ...25,000 
Queen ...... ... 2,500 Prov.-Wash. 2,500 
German Alliance .. 2,500 Fr ireme ns, Md. .... 1,500 
Westchester . 2,500 N. Natl. .... 1,500 | 
Connecticut . 2,500 Columbia .... .. 1,000 
ME. Seecse (ccccsoe MED Hanover Fre 1,000 
L. & L. & G...... 5,000 Amer. Central 1,250 
Continental .. .... 5.000 8S. U. & Natl...... ; 3,000 
Mechanics .. ...... 1,250 Springfield .... ... 2.500 
Western, Ont. .... 5,000 Union, Pa. ........ 2,500 
era 2,500 Security ...... ++» 1,500 
Fire Association.. 2, Phoenix, Conn. .... 2,000 
German Amer. 5 Hartford 4,000 
EP si0\ .osevense ee site <veconts 1,000 
Mer. & “Man., O.. —- 
W'msburg C ity ee $180,000 
Stock in factory: 
Mer. & Man. Mut..$1,000 Western Mut. ....$1,500 
Richland Mut. .... 2,000 Knox Mut. ...... 1,000 
Ohio Mut. ........ 2,000 
Mansfield Mut. .. 1,500 WEED. Kcinbexeecand $9,000 
Stock in new Warehouse: 
re ..$5,000 Mil. Mech. ........ 2,500 
Fire Association .. 2,500 
Total $10,000 
Use and_ occupancy: 
Citizens, Mo. 5 New Hampshire .. 2,500 
Merchants ...... .. 2, Concordia .... .... 2,500 
Commercial Union 2,500 North America -.+. 5,000 
German, W. Va. .. 2,500 Phila. Und. ....... 5,000 
Rochester German. 1,000 Firemens, N. J. .. 1,000 
German, Ill. ...... 2.500 New York Fire 2.500 
Prov.-Wash. .. ... 1,500 Glens Falls .... .. 2.500 
Grand Rapids ..... 1,509 Equitable, R. I. .. 2,500 
Hartford ++ «++. 3,000 German, Ind. ..... 2,500 
Connecticut .. .... 2,500 - 
Fire Association .. 2,500 Total «+. $49,500 
Box factory building and machinery: 
og ER in in Trt Tae ere: $800 
New warehouse: 
DT Stinacehepsdiscpeeccetbéuees ccccccece shapeee 


The total insurance is $329,700, the loss is 


| 
' 


practically total on $251,800 insurance in the 
companies enumerated above. Of the $77,- 
goo insurance on which there is no loss, $20,- 
ooo is steam boiler; $39,000 stock in Old 
Warehouse; $1,400 on Old Warehouse build- 
ing; $10,000 on New Paper Mill building, and 
$7,500 stock in New Paper Mill buildings. 

It will be noted that the London Lloyds had 
$25,000 under general form. 





BONING GETS THE MILWAKEE MECHANICS. 

Following the discontinuance of the Ohio 
general agency of the Milwaukee Mechanics, 
H. E. Boning of Cincinnati becomes special 
agent for the State. It is understood the per 
diem arrangement heretofore existing between 
the company and some local agents doing spe- 
cial work will be discontinued. Mr. Boning is 
now special agent of the Caledonian and was 
formerly with the Delaware and Reliance. He 
is a superior field man and had flattering of- 
fers from other companies. 

_ +? 
OBJECT TO NEW SCHEDULES. 

The Cleveland Fire Insurance Exchange has 
requested the Ohio Inspection Bureau not to 
put into effect the new schedules for that city. 
A delegation of Cleveland agents visited Chi- 
cago to induce the companies to have the 
schedules modified, but were unsuccessful. The 
agents claim they would not object to a rea- 
sonable increase, but the proposed schedules 
would inctease the rates too radically. 

++ ++ 
WILL REPORT TO MILWAUKEE. 

After January 1 the Ohio agents of the Mil- 
waukee Mechanics will report direct to the 
home office instead of to the general agency 
at Cleveland, as at present. The discontinu- 
ance of the state agency is by mutual agree- 
ment between the company and L. E. Parsons, 
who has represented the Milwaukee Me- 
chanics in Ohio for twenty-one years. Mr. 
Parsons will continue a branch office of the 
company, covering Cuyahoga County. 

~~ -- 
WILL GO INTO LOCAL BUSINESS. 

It is stated that W. E. Richey of Cleveland, 
special agent of the American Central, has re- 
signed as of January 1, and will go into the lo- 
cal agency of C. X. Schlaudecker in that city 
as a partner. 

++ 
SAGE TENDERED A BANQUET. 

W. H. Sage, special agent of the German- 
American, was tendered a dinner by a number 
of his friends at the Columbus Club, Columbus, 
last Saturday evening in honor of his advance- 
ment to the position of second assistant man- 
ager of the western department at Chicago. 
The following persons were present: George 
M. Lovejoy of the Pheenix of Hartford; Fred 
S. Brooks, independent adjuster of Chicago; 
J. W. Mooney, insurance attorney of Colum- 
bus; R. T. Huggard, A. G. Sanderson, N. S. 
King, W. C. Daniel, J. W. Cochran, H. M. 
Gibbs, C. T. Deatrick, H. E. Everett, Cyrus 
Woodbury, W. J. Wright. 

* vr 
PUBLICITY COMMITTEE MEETING. 

The committee on dissemination of informa- 
tion met at the office of W. J. Wright of the 
Home in Columbus, Monday, and talked over 
the work. Much interest was manifested in the 
meeting and all are anxious to get to work, 
There seems to be no disposition to drop any 
of the measures that were first settled upon 
and likely all of them will be embodied in bills 
to be presented to the legisature for action. 
R. T. Huggard was appointed to the vacancy 
caused by the resignation of A. W. Parsons 
of Cleveland. It was decided to purchase cer- 
tain printed matter that will be of use in for- 
warding the cause, but that will be a matter of 
secondary importance to the active work the 
members themselves will do and that of the 
correspondents in every town of any size in the 
State. They will all be instructed how to pro- 





ceed, now that the time for the meeting of the 
legislature is almost at hand. They will also 
be instructed in the matter of getting up peti- 
tions and other things that will be brought to 
bear upon the members of the legislature when 
the various bills are brought up for action. 





UNION AGENCIES GETTING RESTLESS. 





Retirement of Companies Has Restricted Ca- 
pacity of Leading Agencies—Promi- 
nent Agents on the Subject. 


The editorial article in a recent issue of THE 
WESTERN UNDERWRITER, relative to the retire- 
ment of union companies and the consequent 
effect upon the separation issue, has touched 
a responsive chord in a number of leading 
agencies in Ohio that are at present suffering 
from restricted facilities for handling their 
business. It was held that the companies re- 
tiring from business during the present year 
were almost wholly of the union class, and 
this would retard separation, as an agent could 
not afford to resign any companies with the 
prospect of being unable to place his business. 

Some of the leading agents in the State whc 
have already unionized are fighting under the 
curtailment of their capacity, and are com- 
menting in plain terms upon the predictment 
in which they have been placed. The following 
letter from one of the largest agencies in the 
State is pertinent: 

“While we do not wish to be quoted, your 
leading editorial relative to the retirement of 
union companies strikes home to a great many 
agencies that are representing exclusively that 
class of companies. As an inducement to re- 
sign the agency of the non-union companies. it 
was stated by the special agents that all of the 
business heretofore carried by the non-unions 
would be taken care of by the union compa- 
nies, but it is, to a large extent, a fact that 
the union companies without reinsurance write 
no larger net lines than do the non-union 
companies. This has been proven since the 
enactment of the law prohibiting reinsurance 
and the action of the union companies in cut- 
ting their lines on a great many hazards to 
very small amounts has been very disappoint- 
ing. We think a great many agencies will be 
obliged to take on non-union companies, be- 
cause practically every new concern that enters 
the State is of this class and with the retire- 
ment of so many of the union companies an 
agency representing those only is very much 
handicapped in placing its busienss, unless it 
desires to broker about half of its former lines. 
Some inducements should be offered by the 
union to gain accessions or the agents now 
representing union companies should be per- 
mitted to become the agents of non-union com- 
panies and no discrimination should be shown.” 





OHIO AND WEST VIRGINIA NOTES. 


W. H. Sage has resigned as member of the 
executive committee of the Ohio Field Ciub, 
and R. T. Huggard of the Springfield has been 
appointed in his place. 


3ids for the proposed new fire alarm Sys- 
tem at Cleveland were rejected last week be- 
cause the agents of the Gamewell and Star 
Electric companies were delayed in reaching 
the city. New bids will be received January 16. 


The organization of a branch of the Ohio 
Association of Local Agents has been com- 
pleted at Bowling Green, with the following 
officers: President, C. W. Lenhart; secretary, 
Joseph W. Reed. There had been a temporary 
organization there, but it has now been put in 
good working order. 


H. H. Smith, of the Smtih, White & Co. 
agency at Toronto, has formed a connection 
with W. J. Hill of Steubenville, under the 
firm name of W. J. Hill & Co. The new firm 
has opened a real estate and insurance office 
at Steubenville, and has the following fire com- 
panies: Philadelphia Underwriters, Connecti- 
cut and Atlas, the agency to be union. 


Manager A. P. Ross of the Ohio Agents As- 
sociation visited Elyria a few days ago, and 
found the branch there in good working order. 
well supported by a majority of the agents 
and doing good work. At Port Clinton, also. 
the work is in good order. Conditions are bet- 


ter in both Toledo and Sandusky than they 


have been and are improving all the time. 
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UNDERWRITING IN MICHIGAN 


GENERAL CONDITIONS FOR THE YEAR. 











Some Latter-Day Refiections on the Fire In- 
surance Business in Michigan at the 
Close of 1901. 





The premium returns of the fire companies 
this year will be awaited with 
account of the general stiffening in rates 
throughout the field. On account of the many 
retirements during the year all companies 
remaining would naturally show an increase, 
so that the totals must be examined to de- 
termine how much is due to the higher rates. 

Michigan will probably show a greater in- 
crease than any other State, on account of 
the abrogation of the 10 per cent reduction, 
and also because of the application of the new 
union schedule to the great number of wood- 
workers in the State. Nevertheless, the State 
is likely to show a loss on the whole, as the 
losses have more than kept pace with the in- 
crease in premiums. Some of the companies 
that have been rigorously trimming their busi- 
ness will come out even or better, and those 
writing preferred business will show a hand- 
some profit, but taking total premiums and 
total losses, it looks as though the balance will 
be’ on the wrong side. 

In 1900, when the whole country showed a 
loss, Michigan gave a small margin of profit, 
figuring expenses at 40 per cent, but managers 
long ago abandoned hope of any this year. 
They are now trying to fill up with preferred 
business, in the hope of counterbalancing the 
losses on other Special agents are 
devoting most of their time this month to an 
effort to corral this class of risks. 

Specials seem to have been “plugging” 
harder for business all through the year than 
usual, probabl ly because there was so much 
more business in sight. The Hartford, with 
its annexes, is able to hold most of the busi- 
ness of the companies it has taken over, but 
a good share of that reinsured by other com- 
panies is free picking for anyone who can get 
it. As the greater number of retiring com- 
panies were union, the union companies have 
the best chance at this business, both on ac- 
count of separation, which keeps the non- 
union companies out of many of the agencies 
in which the retired institutions were repre- 
sented, and because the business is of the class 
written principally by union companies. At 
the rates now prevailing it will likely prove 
more profitable than heretofore, or, if un- 
profitable this year, it will be on the books 
when the advance comes. 

But the increase from this source, while 
appreciable, will be comparatively insignificant. 
The greatest increases, aside from those com- 
ing directly from reinsurance, will be rolled up 
by those stable old stand-bys that pursue the 
same policy year in and year out, through good 
times and bad, and are now winning the eter- 
nal (?) gratitude of their agents, and de- 
manding and receiving the good with the bad. 
A company need not be one of the “giants” 
or write “jumbo” lines, but if it stays in one 
place so that its agents know where to find 
it, it will receive its share of the best to be 
had. The companies that veer with every 
wind, that change their policy with every loss, 
receive scant consideration, and while they 
may be necessary to take care of the business, 
they are not receiving in these days anything 
that the favorites want. 


interest, on 


classes. 





OBJECT TO INCREASED RATE. 

The city council of West Bay City is ob- 
jecting to the 10 per cent increase in the rate 
on the waterworks plant, which brings it up 
to 2 per cent. The city carries $7,000 on 
building and $10,000 on machinery. George 
H. House of the Michigan Inspection Bureau 
has been called in by the agents to see what 
can be done. Improvements in the fire pro- 
tection, such as hydrants inside the building, 


{ 





with hose attached, are sina | in order to 
reduce the hazard. Some of the aldermen 
are in favor of canceling the insurance unless 
a lower rate can be obtained. 

+ ~+-- 


MICHIGAN APPOINTMENTS. 


The following are recent Michigan ap- 
pointments : 

American Central—Beaver & Diggins, Cadillac. 
British America—Stewart & Webster, Big 
Rap ids. 

Cooper, O.—Lawrence Hollander, Kalamazoo; 
Joseph R. Reed, Laurium. 


Commercial Union, Eng.—James Martin (succeed- 
ing F. B. Willett), Flint; Howard W. Burlett (suc- 
ceeding E. W. Wallace), Saline. 

Franklin, Pa.—Dunwell & Stray, Ludington. 

German American—C. A. Ritter, Cassopolis; D. 
R. Hoppe, Chelsea. 

Germania—W. E. Preston, Mt. Pleasant. 

London Assurance—John J. McCormick, Monroe. 

Milwaukee Mechanics, Wis.—Myron B. Moore, 
Allegan; G. W. Kooyers, Holland; Long & Moore, 
St. Louis. 

Mercantile—Beaver & Diggins, BE. W. 
Hastings & Son, Traverse City 

Northwestern National—L. ‘H. 
ceeding S. J. Smale), Flint; 
ceeding G. L. Aldrich), St. 

Palatine, Eng.—Fred W. 
W. R. Eaton), Hastings. 

Royal, Eng.—Wright, Hoyt & Co., Port Huron. 

State, Eng.—Chas. i. Garrett, Kalamazoo. 


+ Sod 
SLOW IN APPLYING SCHEDULES. 


Cadillac; 


Bridbeman (suc- 
Long & Moore (suc- 
Louis. 


Stebbins (succeeding 


The Michigan Inspection Bureau is going 
slow in the application of the new mercantile 
schedule in that State, and is applying it 
mostly to new risks. The schedule was tested 
in a number of places and was found to in- 
crease rates radically. Mercantile stocks have 
been very unprofitable in Michigan and the 
companies are clamoring for higher rates, but 
it is thought best not to make the increases too 
sweeping, especially after the restoration of the 
famous 10 per cent reduction. The increase 
is also retarded by the attitude of of the non- 
union companies, which continue to write at 
the present rates, and for the union companies 
to insist on the new rates simply means the 


loss of the business. 
7 ++ 
LOWER LOSS RATIO SHOWN. 
It is always noticed as a general rule that 


after a fire insurance reinsures, the 
loss ratio on its business declines. Some com- 
have had a high ratio and 
immediately on retjring, this has gone down 
several points so that it becomes normal. The 
supposition is that the moral hazard is largely 
eliminated. The public not knowing the fea- 
tures of a reinsurance deal may think there is 
something the matter with the company and 
its losses may be contested. There is also a 
suspicion that after a reinsurance, two compa- 
nies are watching a policy instead of one, and 
if a man sets his property on fire he is more 
likely to be caught. There may be other rea- 
sons advanced for the decline in the loss ratio, 
but this is the reason set forth by a number 
who have given some thought to the question. 

In cases of ‘“wild-cat’”’ companies or other 
irresponsible fire insurance institutions the 
meral hazard is not nearly so large. This is 
shown by the low which many of 
these companies important factor 
that they have to with is the greater 
physical hazard. 


company 


panies very loss 


ratio 
The 
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BUREAU OF INFORMATION. 


A classified arrangement of oft wanted 
records conveniently at hand. A daily 
reminder of important matters requiring 
attention where it cannot be overlooked. 
All of these and more can be secured in 
our Card Index Tray outfits, which com- 
prise a handsomely finished quarter- oak 
tray either 9, 10 or 11 inches long, and 3% 
inches high outside, fitted with automa- 
tically adjusted follower, 500 record cards, 
3x5 inches. either blank or ruled stock, 
and 25 alphabetically indexed guide cards, 
or a set comprising 12 monthly and 31 
daily guide cards. Net price of outfit, 
$1.75 complete. 

Tue WeEsTERN UNDERWRITER COMPANY, 


413 Vine street, 164 La Salle street, 
Cincinnati. Chicago 


Tel. M. 2077. Tel. M. 20914. 














ILLINOIS STATE TOPICS. 


AGENTS AND THE INCREASED RATES. 








Frequently a Narrow View Is Taken When 
the Business Has Been Profitable in 
Some Localities. 





One of the 
panies 


most serious obstacles the com- 
effort to 
is the attitude 
of local agents in localities that have not been 
unprofitable in past. An 


conditions as they are in his 


have to contend with in the 


raise rates to a profitable point 
years agent 
town 


views 


or county, 


or may be a large section of his State, and if 
the experience there has been favorable it is 
hard to convince him that his clients should 
pay more for their insurance. Statistics of 


losses in other parts of the 
country have little weight, 
the raising of 


curred 


State or of the 
as he then 
rates where the losses have ox 

high enough to pay for them. It is 
hard to get him to take a broad view of the 
matter and to show him that while for the past 
half dozen years his section has been profitable, 
in the next half dozen the profit may be more 
than wiped out. The only time when the 
equalization of rates on equal hazards appeals 
to him is when his section has been unprofit- 
able. 


advocates 


This opposition of the local agents is a se 
rious matter and special agents and managers 
do much work trying to remove it. If an 
agent is not satisfied that an increase is just 
he is not apt to give a good explanation to 
the insured and he much more readily yields 
to competition. In this way he demoralizes 
the entire field. Some of his companies may 
for some reason take business at less than the 
new rates, either accepting his view or desir- 
ing to gain a selfish advantage. Other com 
panies leafn of it and knowing that some com- 
panies have broken faith, believe more readily 
when the cry of competition is raised at some 
other point. And so the contagion spreads 

Agents should co-operate heartily with the 
companies in their endeavor to put the business 
on a profitable basis, and yield their judgment 
to that of men who can take a survey of the 
whole field. They are as vitally interested 
the companies in maintaining rates upon a 
profitable basis. The present stringency in the 
underwriting market, which so seriously dis- 
commodes so many is due to the losses 
of the last few years, and it is expected to be 
even greater after the first of the year. The 
agents should aid the companies in restoring 
the business to a normal condition. 


agents, 





SPRINGFIELD LOCAL BOARD ELECTION 
The local board at Springfield held its a 
nual election last week, the officers 
Frank E. Dooling, president ; 
vice-president; E. S. Sherwood, 
Affairs are now rather quiet in that 


followimg 
being chosen: 
E. S. Wilson, 
secretary. 
city. 
+ + 
PERSCH VISITS THREE POINTS 

Secretary Persch of the Illinois State Board 
visited Rock Island, Galesburg and Galva last 
week, straightening out rate mat 
ters, which have been open for 


assisting in 
some time. 
++ ++ 
SCHOEN MADE SPECIAL AGENT. 

Edward M. Schoen has been appointed Illi 
nois special agent of the London and Lanca- 
shire and the Orient. 
ago as office 


He started several years 
boy in the Orient office under 
Manager French and has gradually been pro- 
moted in the department. He has the 
metal in him. 


right 
a+ ++ 
WILL RERATE THE ELEVATORS. 

The Illinois State Board has decided to re- 
rate the elevators in the State through the 
chairmen of the various district committees. 
The new schedules have now been applied to 


300 or 400 elevators, and the slowness of the 
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Io 
work has rendered necessary a great deal 
of explanation. Elevator companies owning 


houses in different parts of the State have 
found their rates on houses under the new 
schedule much different from similar houses 


under the old and cannot understand why they 
should pay more on one than on another. There 
are 3,500 to 4,000 elevators in the State, and if 
the work was done on the ordinary plan it 
would be a matter of years before all the 
houses had been rated. By having it done by 
the chairmen of the district committees it 
hoped to have it practically completed in a iew 
months. 


is 





AGENCY RETURNS FROM GALESBURG 





Premium Receipts for the Year as Filed by the 
Local Agents for Their Com- 
panies. 























The following are the premium returns for 
Galesburg for the year ending July 1: 

L. W. Sanborn J. Tilden & Son 
Ph shvene, seapes $1,031 Hanover ...... cocccegaee 
Ger. Amer. ...... S48 Michigan ...... 101 
Greenwich ... 179 
Hartford ... 1,832 Se eve $096 
Home s heeade See IF. S. Bartlett— 
Firemans Fund 622 American, N. . -$329 
L&L& G..... 8 chides weeds 780 
Magdeburg .... . 269 Mechanics .... ..... 273 
Niagara roerre 517 Prussian Natl. ..... 194 
No. America ...... 967 PD ciduce ‘apnea 86 
Pennsylvania .. .. 435 Security ..... ...... 239 
Phoenix, Llartford. 1,548 - 
Thuringia .... .... 207 BORE ccsccccccccccQheee 

— H. A. Smith 
rae American Central ..$455 

T. B. Martin— ME avevsa deteseets 259 
Agricultural .... Merchants, N. J 256 
American, Pa. BeOT. WOR | cavcves 196 

suffalo Ger. — 
Commercial Assur.. 762 are $1,166 
Concordia . 229 W. Bb. Davis— — 
Detroit F. & M 558 Aachen & Munich. .$815 
Fire Assn. ..... 725 London Assur. ...... 196 
Germania eT Y. Y. Underwriters. 278 
Mil. Mech. ..... . 583 as ED oy. I Ae . 120 
N. W. Natl. . 91 BD wba dnes Caaves Wi 
St. Paul F. & M... 538 wt 
Sun . ; Te; NED © Kasccevas ceaee 
Westchester eee 922 Cc. C. Boyer-- 

——— Imperial een 

OOS. sc bncceanceeve $7,837 Manchester La 

S.M. & H. F. Arnold— Caledonian .:.. ..... 
Citizens, Mo. ...... $ 253 —- 
Equitable . abee ee WE jewantucadccd $1,105 
National, Hart. .. 1,249 Arthur Nelson— 
MOO ccccce  cvigese 699 Palatine ae aeae oa $326 
Western, Tor. 518 Miron Rhodes-- . 

American, Boston..$ 58 

WE ic sccaccestan 206 Lumbermans .- 105 

W. H. Callender Rochester Ger. 

DED cwevat “eesede £578 
Ds veces sacs 107 BEE Waksan secs 0s is oil 
Glens Falls ....... . §63 J. B. Boggs = 
New Hamp. ........ 875 London & Ln. $477 
Northw. Natl. ...... 467 Norwich Un. ........ 726 
Firemans, N. J..... 103 ees 
Spring Garden ...... 103 p. | eer $1,203 
- W. N. Hartgrove— 

. Ee $25 German Fire, Ind....$71 

Holmes & Chase H. C. Lucas— ae 
Connecticut .... ..$ 745 Northern ........ .... $ 56 
Continental .. 2.429 Union, Eng. ........ 161 
Farmers, Pa. .... 723 State, Pa. .......++.. 209 
EE cise cecees 445 —— 
Hamburg-Bremen 718 Es stivsnecasdece $426 
S Fear 996 Cc. A. Webster— 
Phenix, N. Y. ... zo reer $483 
Phila. Underw. .... 3 Prov. Wash. ........ 166 
Springfield ... 55 — 
Sos ie: \ule sided NEE ctaccnvddevndes $649 
Western Underw... Cc. A. White— 

; Wee: COL. cc secccces $133 

Total ee $10,385 Herbert Wood— 

E. A. Davis Cincinnati Und. ....$102 
Lumbermans .... ....357 





COMPACT MANAGERS’ TRIBULATIONS. 

The compact managers who are applying the 
new schedules of the Union are meeting all 
sorts of difficulties in the way of protests, com- 
plaints, threats, requests and demands on part 
of agents and the assured. A literal applica- 
tion of the schedule often raises a rate very 
radically and it is difficult to appease those in- 
terested. All influence is brought to bear to 
get concessions. 

WANT A STAMPING SECRETARY. 

The local agents at Cairo have asked for a 
stamping secretary and have already selected 
the person they desire to fill the position. It 
is likely the State Board will take action soon 

1 establish a bureau there. 


and ¢ 





ILLINOIS NOTES. 
seers of Champaign takes A. C. 


in partnership. 


John N. 
Singbusch 
Miss Louise 
ner, Mr. 
firm 


3eall of Mattoon takes a part- 
Hampson, in her local agency, the 
be Beall & Hampson. 
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LIFE INSURANCE CIRCLES. 


DECEMBER 








‘*FLOATING’’ BUSINESS. 





Companies Writing This Class Becoming Fewer 
and Many Resorts Are Being Followed 
to Secure Anchorage. 


At this of 


“rounders” 


time the ‘floaters’ and 
show their greatest activity, when 
it is presumed that, in their desire to swell 
their writings to the highest point, the com- 


panies will accept business on terms that: would 


year 


not be listened to at any other time of year. 
There is active skirmishing among that class 
this year, as the number of companies in the 
market for that kind of business has been 
greatly reduced. In their anxiety to get insur- 
at bargain counter rates many of the 
“floaters” are sounding companies that never 
look at such business. A great many business 
men have been educated up to the possibilities 
of low-rate insurance and take it on a gamble, 
in addition to the genuine insurance which 
they renew year after year. 


ance 


There are perhaps three or four companies 
still pursuing the tactics that create this kind 
of business, and they are not sufficient to take 
care of that already in the market. While 
tley probably do not expect much of it to re- 
new, they draw the line at known “floaters,” 
and after a man has worked a company he 
finds it good policy to allow them time to 
forget him. Under the bonus system an agent 
sometimes finds it profitable to write a policy 
at $3 or $4 a thousand, even on the higher 
ages. An offer of $10,000 for $19 has been 
made to a young man just in his twenties, 


Even the most reckless companies will not 
knowingly write floating business on such 
terms, and so as the field is contracted the 


speculators are driven to look for companies 
that will take them at cut-rates. The number 
who are doing this is surprising. 

Some business men find it good policy to 
carry an excess line of life insurance at low 
rates offered merely as a gamble. They do not 
expect to renew it, but are in the market for a 
low-priced policy in another company at the 
close of the year. Thus they move in a cycle 
and every five years or so return to the old 
company. Some insurants of this class watch 
agents who desire to fill a quota and write re- 
questing figures. Brokers offered this class of 
business see what they can do even with com- 
panies not desiring this class, expecting to 
clear a small margin on a good rebate. There 
has gotten to be a professional class of “De- 
cember floating insurants.”’ Some agents will 
have a list of such men whom they place with 
different companies until they are able to 
write them in their own company again. If 
their men are known to the high pressure com- 
panies they try them elsewhere, throwing off 
perhaps the entire commission, or all but 5 
per cent, to keep them in line. General agents 
who are offered business at this time of year 
on men whom they suspect are “floaters” have 
various plans of dealing with it. Some re- 
quire an affidavit that insurance taken out the 
year before was renewed, or else a check 
for two years’ premiums. It is stated that the 
former method is being employed by a New 
York company. If it finds a “floater” will 
renew his last December policies, it will then 
assume his risk if it is standard. 





MONTH OF MUCH TALKING. 

This is the month when life agents practice 
their lung power. If one believed all the 
stories afloat, the business would be at its 
lowest stage. Every office approached is fol- 
lowing an exacting system of ethics, but its 
men have lost numerous risks to the rebater. 
About every other office according to the one 
interviewed is tearing up the earth for busi- 
ness and giving at least 80 per cent off. 

The man who has just written “a fifty” or a 
“twenty-five” is also much in evidence these 





days. Fancy runs riot and the big policy 
writer is accomplishing wonderful results in 
his imagination. 

HOME LIFE IN OHIO. 

W. A. R. Bruehl & Co., general managers 
of the Home Life, are showing considerable 
activity in increasing the agency force in their 
field. A number of good men have recently 
been attached to their office at Cincinnati. The 
latest were Charles C. Snyder, formerly with 
Cincinnati Post as _ railroad reporter, 
Capt. W. Vivian Kent, who spent some time 
working life insurance in the West, and was 
state agent for Colorado; James C. Oliver, who 
was with the Union Central in Clermont 
County, Ohio, and James J. Wood, formerly 
with the New York Life. 


the 





GIVES INCREASED SURRENDER VALUE 





Prudential Places a More Liberal Industrial 
Policy on the Market—-Made Incontestable 
After One Year. 


(By the Insurance Associated Press.) 

New York, 21.—The Prudential 
has just placed upon the maiket a new form 
of industrial policy, which is not only much 
simplified as to its conditions, but in some 
respects contains more liberal conditions than 
have yet been inserted in policies of this de- 
scription. The most important features of the 
new contract are increased cash values, the 
elimination of all restrictions in regard to army 
and navy service, and the making of the policy 
incontestable after one year instead of two 
vears. The period of limitation in which suit 
must be brought on the policy has been in- 
from six months to one year. The 
following new provision in regard to misstate- 
ment of age is included: ‘The benefits pro- 
vided in this policy may be adjusted for mis- 
statement of age.” 

The cash surrenders provided by the com- 
pany in its contracts payable at the end of 
twenty years on each weekly premium of five 
cents, as compared with its former cash values 
on the same basis, are as follows: 


December 


creased 





Age New Old 
insured. values values. 
$ $ 8.59 $ 7.59 

13.00 11.50 
16.00 14.00 
16.50 15.00 
17. 16.00 
3 18.50 17.00 
3% 19.50 17.00 
De xinlisotans cde elas newtenennn ites 19.00 16.50 
Deb rdesnavceveadsenideadesanberésntse 18.50 15.50 
AEP PRES Rh Se RE Eres SS 17.50 14.50 
Ps chcnyskendsanduercsamdacebapetasna 15.50 12.00 
ere ter or rer 13.50 10.00 
iinccdsweesewabdsdred kee dohasweeuese 11.50 8.00 
Th ch pgvernavplnesanteuage wean arenews 10.00 6.50 


The industrial policies of the John Hancock 
provide for a cash value as allowed under the 
laws of Massachusetts. The industrial policies 
of the Metropolitan provide for a paid-up 
policy if the contract lapses after it has been 
in force five years. The policies of the Metro- 
politan are incontestable after two years. Un- 
der the laws of Massachusetts the policies of 
the John Hancock are incontestable after two 
years. The policies of the Metropolitan provide 
that suit may be brought one year after the 
death of.the insured, the John Hancock’s poli- 
cies within two years. Neither the contracts 
of the John Hancock nor the Metropolitan at 
present contain conditions in regard to army 
and navy service. 





DREWRY MEN AS STATE AGENTS. 

C. G. Caruthers, formerly superintendent of 
agents in Alabama for the Mutual Benefit, has 
been appointed state agent of the Phoenix Mu- 
tual for western Tennessee and Arkansas. J. 
H. Owen, who occupied a similar position to 
that of Mr. Caruthers, in the state of Tennes- 
see, has been made state agent of the Massa- 
chusetts Mutual for Texas. 

Both of the above men were under State 
Agent Drewry of the Mutual Benefit, whose 
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office has produced six men in the past month 
or so to take state agency positions. John R. 
King, formerly district agent at Dayton, Ohio, 
was appointed to succeed the late B. B. Peck 
as state agent at Indianapolis, and the new 
connection of Harry S. Holton is published in 
this issue. Two others have not yet been an- 
nounced. 

It is said that when a man goes with L. D. 
Drewry he never wants to leave, but the ex- 
perience he gets is such as to make him a 
valuable acquisition to any \jcompany, and 
tempting offers come his way to which sooner 
or later he feels compelled to yield. 

++ ++ 
COUNTY ASSESSMENT ASSOCIATION. 

A life insurance club is being organized at 
Bucyrus, Ohio, the purpose of which is to fur- 
nish cheap insurance to its members and to 
those who want insurance, but are not eligible 
in other companies because of their family his- 
tory. The association is to be known as the 
Crawford County Club, and membership con- 
fined to that county. It is proposed to have 
4,000 members and charge an initiation fee of 
$1, and an assessment of 25 cents for each 
death. The promoters figure that by taking in 
new members for those that die, and confining 
operations to one county with comparatively 
no expense, the scheme will work out. 


+ + 


LIFE APPOINTMENTS. 
The following are recent life appointments: 
OHIO. 


Milford Center; W. M. 

Booker, Toledo; R. A. Brundage, New London. 
Bankers, lowa—Geo. A. Snyder, Fostoria; Bur- 

ton W. Sturdevant, Springfield. 
Eoauitable, lowa—Sebastian Bridley, Swanton. 
Fidelity Mutual Life—Jacob H. Mye:s, Cine’nnati 
Home—James J. Wood, Cincinnati. 

— Hancock—L. & R. G. Gardner, Worthing- 
on. 

> Massachusetts 


4tna—John Brown, 


Mutual—Catherine R. Peck, 
Cleveland. 
Manhattan—Ephraim F. Munger, Prairie Depot. 
Mutual Benefit—James A. Turner, 


Ashtabula; 

Edwin Shockley, New Vienna. 

Michigan Mutual—Lucian L. Watson, Columbus. 

’acific Mutual—B. H. Hodgson. East Liverpool. 

Royal Union Mutual—Fk. C. May, ‘Tiffin. 

State Life—Charles J. Fox, Fort Recovery; Norma 
a. Smith, Cleveland; T. B. Rutherford, Bowling 
rreen. 

Security Mutuai--Harry J. Wilson, Toledo. 
Washington—W. L. Gathridge, Columbus; Joseph 
Andres, Sandusky; Ilenry A. Cook, Huron. 
Aitna—H. A. Cook, Huron. 

Equitable, N. Y.—W. M. Jackson, Marion. 
Equitable, Des Moines—G. H. Priddy, Van Wert. 
Franklin—W. T. Crum, Tiffin. 

Federal—P. J. Murphy, Youngstown; J. D. Me- 
Coy, Leetonia. ; 
Home—Chas I. White, Cincinnati. 
Hartford—-C. C, Ricketts and F. G. 


Columbus, 

Mutual Hi. MeCollum, 
C. BE. King, Hampden; W. FE. Richards, Toledo; 
J. M. Cole, Canton; C. A. Hitchcock, Jefferson; 
T. W. Howard, David Murphy and Paul C. Huhn, 
Cleveland. 

Manhattan—Sam D. Hoshel, Cincinnati. 

Northwestern—Geo. F. Douthitt, Ravenna: Le 
Roy Cunningham, Mt. Vernon; F. A. Best, Mari- 
etta; Oliver R. Phipps, Canton. 

New York Life—O. I’. Carpenter, Delphos; C. M. 
Cartmell, Springfield; J. G. Engleman, Cleveland; 
Wallace Brock, Jr., Loveland; G. F. Steincamp, 
C,. Pottenger and J. H. Francis, Cincinnati; R. L. 
Andrews, Leesburg; W. H. Lowe, A. W. Deitrich 
and Harry J. Wilson, Toledo. 

Pacific—Herman G. Roesch, Cleveland; Jasper R. 
Ford, Toledo. 

Security Mutual Life—Robert B. 


++ + 


MICHIGAN, 


Hartford, Conn.—D. E. Montague, Mt. Morris. 
Mass. Mut., Mass.—Ione M. Potevin, Muskegon; 
R. S. Campbell, Port Huron; F. R. Beardsley, 


Williamston. 
. Burkhardt, Grand 


Robertson, 


Life—G. Chagrin Falls; 


Jacob, Toledo. 


New York Life, N. Y.—J. C 
Rapids. 

Northwestern Mut.—-Jay Hinckley, Kalamazoo. 

Sun, Canada—Marcus Schmitt, Grand Rapids. 

Illinois Life—John Redpath, Grand Rapids. 

Mass. Mutual—Herbert J. Leighton, Bear Lake. 

New York Life—J. M. Eppstein, Evanston, IIl.; 
G. S. Rutherford, Saginaw. 

National Life & Trust, Ia.—Greely Kolts, Grand 
Rapids. 


Provident Savings—L. W. Crandell, Battle Creek; 
G. H. Crandell, Battle Creek. 

Sun Life, Canada—Wm. C. Webb, Grand Rapids. 

+ A ad 
INTER-STATE HAS GOOD YEAR. 

The Inter State Life of Indianapolis is one 
of the younger companies that is coming to the 
front. Charles A. Sudlow, who organized 
the central department office of the Provident 
Savings, is president, and F. E. Marsh, who 
was associated with him in the agency, is vice- 
president. There is other good life talent 
in the management of the company. The new 


business written this year will reach $2,100,000, 
which will make the insurance in force about 
$4,500,000, or an increase of about 55 per cent. 
The assets will show an increase of about 2 
per cent, surplus 35 per cent and income 32 
per cent. With this record accomplished in 
their home State the officers will feel justified 
in branching out a little after the first of the 
year, and the company will probably enter two 
or three other States. 





CONNECTICUT GENERAU’S OHIO PLANS. 


Harry 8S. Holton Appointed State Agent Old 
Hartford Company Moving Out a Little 
—Its Past Record. 


The Connecticut General has appointed 
Harry S. Holton, state agent for Ohio, except 
Cuyahoga County, the appointment to take 
effect Jamuary 1, 1902, from which date Mr. 
Holton has resigned his position as superin- 
tendent of agentsin Ohio, under State Agent 
Drewry of the Mutual Benefit. 

Mr. Holton Ohio from the East 
about ten years ago, and has made a good rec- 
ord in life insurance work, establishing a wide 
acquaintance throughout the State. His ex- 
perience of the past two years with Mr. 
Drewry has been particularly valuable in fitting 
him for a state agency. 

The Connecticut General has confined its 
business almost entirely to a few New Eng- 
land and eastern States, but has had an agency 
in Cleveland for several years. Mr. Holton 
will probably locate at Columbus, developing 
the interior of the State from there for some 
time before making much effort in the large 
cities. 

The Connecticut General is an old, conserva- 
tively managed company, which has always 
been content to do a nice clean business in its 
home field, without branching out to any ex- 
tent. R. W. Huntington, Jr., who succeeded to 
the presidency during the present year, is a 
young man well trained for his work, and un- 
der his management the company will be heard 
from in the future, though it is not his inten- 
tion to spread out rapidly, but rather to de- 
velop his present field thoroughly before at- 
tempting to cover much new ground. 

The company has assets of about $4,000,000, 
and writeg the usual forms of non-participat- 
ing and participating policies, with annual divi- 
dends. Last year its business in Vermont was 
only exceeded by that of the National of Ver- 
mont, New York and Mutual Life. In its 
home State, Connecticut, it wrote more than the 
Connecticut Mutual or Travelers, and its busi- 
ness was only exceded by four or five of the 
large companies from outside the State. 


came to 





NEW PLANS OF THE GERMANIA LIFE. 


Several New Features Will Be Added to Its 
Contracts After the First of 
the Year. 





The Germania Life, in going to a 3 per cent 
reserve basis, will issue a complete set of new 
policies, which will contain all the liberal fea- 
tures of the modern life policy. For the first 
time the company will grant surrender and 
loan values, paid-up and extended insurance 
at the end of any year, after the third, and 
will also grant the usual instalment and an- 
nuity options. The policies will contain the 
change of beneficiary clause. 

The new rates are not out yet, but 
ures on two policies at ages 21, 35 
have been 


the fig- 
and 50 
furnished the company’s agents. 


The rates on the twenty-payment life and 
twenty-year endowemnt policies at those ages 
are as follows: 


20-pay 20-yr. 
life. end, 
$29.18 $48.67 
37.53 51.17 
55.14 61.99 





The loan values begin at the end of the sce- 
ond year and the cash values at the end of the 





third, the surrender values each year being 





the same as the loan values of the year before. 
At the tenth year the stirrender values are 
equal to the reserve. 





LIFE NOTES. 


It is reported that James B. Pearson, vice- 
president of the Mutual Benefit Life since 
1876, is about to retire. 


\. H. Babcock, state agent of the Phcenix 
Mutual Life at Detroit, has retired and is 
succeeded by Will A. Waite of Manistee and 
Cc. F. Arthur of Pontiac. 


The American Central Life of Indianapolis 
has moved its offices to the new Clapool build- 
ing, corner of Ohio and Pennsylvania streets, 
where it will have more room. 


A. F. Merell, formerly manager of the 
Mutual Reserve, has entered the service of 
the National Life of Vermont in Chicago. He 
took several of his former agents with him. 


Charles H. Ferguson, Jr., retires from the 
firm of Ferguson Bros., general agents of the 
Prudential for northern Illinois. James L. 
Ferguson becomes general agent with A. F. 
Seabreas as his right-hand man. 


The Mutual Benefit gives an illustration of 
its $20,000 policy taken on the five-payment 
life plan in 1865, by Charles T. Yerkes, the 
great street car magnate. He paid $8,850 in 
premiums and has received $6,243.30 in divi- 
dends. 

E. J. Deibel, of C. Deibel & Son, general 
agents of the New York Life at Youngstown, 
Ohio, has returned from New York City, where 
he closed up $50,000 business for the company, 
and received an offer to remain there perma- 
nently, which is still under consideration. 

The State Mutual Life will write over $r1,- 
000,000 new business in Ohio this year. State 
Agent Ward made an increase last year of 
33 1-3 per cent, with the extra inducement that 
the company would increase its rates to the 3% 
per cent basis January 1, 1902. The new busi- 
ness this vear will probably equal or exceed 
that of last year. 





CASUALTY NOTES. 


The Continental Casualty has established a 
state agency for Michigan, with headquarters 
at Detroit. Stanley Brooks is appointed man- 
ager for the State. 


The vice-president of the Fellowship of 
Solidarity, the new legal reserve fraternal, is 
B. A. Scott, formerly general manager of the 
Continental Casualty Company. 


The Universal Life & Accident Company of 
Duluth has reorganized in Wisconsin as a 
stock company and has deposited $100,000 
with the insurance department of that State. 
Its headquarters are now at Milwaukee. It 
will write only accident and health policies 
at first, but expects soon to increase jts capi- 
tal to $200,000 and engage in a general cas- 
ualty business. 


THE 


Ohio Mutual 


Life Insurance 
Company 


Invites correspondence with Agents and 
Solicitors desiring to form a new con- 
nection on a large commission basis. 


Our new cash value policy combines 
savings with protection, and appeals to all 
classes, especially those of moderate 
means, because of low premiums and 
easy payments—quarterly or bi-monthly. 


Address B. F. COAN., Secretary 


Johnston Building, 
CINCINNATI. 
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AMONG THE CASUALTY MEN. 








PLATE GLASS INSURANCE CONDITIONS. 





Probable That Some Money Will Be Made This 
Year Owing to General Advance 
in Rates. 





It is probable that the plate glass com- 
panies will make a profit on their under- 
writing this year, on account of the stiffen- 
ing in rates all over the country. Early in 
the year the compact companies got together 
and agreed to maintain the rates in the re- 
vised ratebook, and at most points the agree- 
ment was observed. The high price of glass 
has perhaps had more to do with this than 
the disposition of the companies to stick to 
their agreements. 

The situation of the plate glass business 
at present is absurd. With only one company 
making the glass there are no less than twelve 
stock companies insuring it. In 1900 $1,656,- 
o&88 was collected in premiums, at an average 
expense of 54.8 per cent. The trust having 
obtained control of the manufacture of plate 
glass in the country, has been steadily raising 
the price, so that the loss ratio in 1900 was 
50.5 per cent, but two years before. When 
conditions were normal, the average loss ratio 
was under 30 per cent. The year before, 
when prices were very low, the loss ratio was 
insignificant. 

It appears that the purely plate glass com- 
panies have both a higher expense and higher 
loss ratio than the companies writing other 
classes also. Their loss ratios have seldom 
dropped below 40 per cent, while the general 
average has often been much lower. The ex- 
pense ratio on the plate glass business of the 
“mixed” companies is not obtainable, but it 
is reasonable to suppose that it is much less 
than for the companies that have to support 
expensive plants on the income from a single 
line. 

There is occasionally some talk of securing 
the removal of the duty on plate glass, and 
the plate glass companies have made a few 
half-hearted efforts in that direction, but the 
truth is, the insurance companies want the 
duty removed as little as the trust does. The 
Pittsburg Plate Glass Company has notified 
the insurance companies that if the tariff is 
taken off it will go into the insurance busi- 
ness itself, which, of course, would mean an 
end of the present companies. 





INVESTIGATING AN ACCIDENT CLAIM. 

D. L. Fayette, who shot off his foot on the 
steamer Indiana at Aurora, Ind., while on a 
hunting trip, is having his claim for $5,000 
closely investigated by the A<tna Life, in which 
he had an accident policy. Fayette had letters 
in his pocket to be opened by the coroner only 
in case of death, and although claiming to be 
on a hunting trip, had only two or three shells 
with him and less than a dollar in cash. 

aad ++ 
GEO. W. PANGBORN’S DEPARTMENT. 

George W. Pangborn of Indianapolis, the 
newly appointed manager of the United States 
Fidelity and Guaranty for the States of In- 
diana, Ohio, Michigan and Illinois, except Cook 
County, will exercise general supervision over 
the field, the local managers reporting their 
business to the home office. Mr. Pangborn 
will put several special agents on the road, 
and cultivate the field thoroughly. This ar- 
rangement is something of a departure in 
handling surety business, but good results are 
expected. Considerable attention will be given 
to burglary business also. 

aa + 
NEW AMSTERDAM WINS ITS SUIT. 

The financial disagreement between the New 
Amsterdam Casualty Company and its former 
Chicago general agents, Montgomery & Funk- 
houser, has finally been decided in the United 





States Circuit Court by a verdict of $1,700 in 
favor of the company. Two actions were in- 
volved, one in the United States and one in 
the State Court, but Montgomery & Funk- 
houser, by raising the questions involved in 
their suit in the State Court, in the defense of 
the action brought by the company, subjected 
their case to decision in the United States 
Court and barred themselves from further ac- 
tion. 

The suit of the company was for $2,400 for 
return commissions on canceled policies, and 
for premiums more than 45 days due, and also 
for premiums which they had collected and re- 
tained as an offset to their claim against the 
company. The return commissions claimed 
were on the liability policies of Nelson Morris 
& Co., which the company found were produc- 
ing a heavy loss and which it declined to carry 
to expiration. The original premiums amounted 
to $6,900, and the return premiums to $4,500, 
the return commissions claimed amounting to 
$1,300. 

Montgomery & Funkhouser denied that they 
were liable for uncollected premiums, after the 
contract was terminated, but claimed commis- 
sions on them and commenced suit in the II- 
linois court for $240 on that account and $230 
which they advanced to a sub-agent according 
to agreement with one of the officers of the com- 
pany. The jury allowed the offset for money 
advanced to the sub-agent and also other off- 
sets according to verbal agreements with the 
officers, and brought in a verdict of $1,700 on 
the company’s claim for $2,400. 

The company scarcely expected such a large 
verdict and began the suit to establish the cor- 
rectness of its position in its controversy with 
Montgomery & Funkhouser. It was being 
met in competition with the charge that it 
was not “square” and that it was being sued 
by its former general agents, who had found 
it necessary to sever their relations with the 
company. It welcomes the verdict more for 
the vindication than for the money. 

A motion for a new trial was made by Mont- 
gomery & Funkhouser, which will be argued 
rext week. 


+ ++ 


CONPETITION KEEN IN CHICAGO. 

Competition on liability risks is very keen 
in Chicago, but the conference companies are 
holding up the rates very well. On a large 
risk recently, on which the rate was 40 cents, 
an agent of a non-board company put in a 
bid at 32 cents, while another agent of the same 
company bid 30 cents. An agent of another 
non-board company bid 26 cents. In this case 
the risk went to a conference company at the 
full rate. 

++ ++ 


FRANKFORT’'S EXAMINATION MADE PUBLIC. 


The joint examination of the Frankfort 
Marine, Accident and Plate Glass Insurance 
Company, by the Minnesota and Massachusetts 
departments, has been concluded and the report 
is now out. It gives the company a surplus 
of about $140,000. 

The company enabled to make this 
showing by the addition of $200,000 to its as- 
sets after the examination and before the re- 
port was made public. As soon as it appeared 
that under the strict valuation of assets and 
liabilities adopted by the examiners the United 
States branch would show an impairment, the 
company took steps to make it good and also 
provide some sort of surplus. Before the 
examination was completed the company had 
a remittance on the way and as soon as it was 
informed what the impairment would be it 
turned the money over to the United States 
trustees. The report shows a surplus to pol- 
icyholders of $340,000. 

The total admitted assets are given at $874,- 
678.58, and the liabilities, including deposit 
capital of $200,000, at $737,160.11. The liabili- 
ties are as follows: Reinsurance reserve, $430,- 
068.18; loss reserve, $236,195; commission and 
brokerage, $93,286.43; accrued taxes, estimated, 


was 





$5,000; miscellaneous, $1,102; total, $767,- 


652.19. Reserve and commissions on pre- 
miums in course of collection, not allowed, are 
deducted, making the net liabilities $737,160.11. 
The impairment without the $200,000 received 
from the home office was $62,481.53. 

The result of the examination showing an 
impairment in capital was not surprising to 
those who have known of the status of the 
company. The Frankfort’s management has 
not followed those practices which experience 
shows to be necessary for safety in liability 
underwriting. It made a mistake in getting 
business on its books at rates which did not 
bring in sufficient income, and the result is 
a heavy liability piled up. Last year $180,000 
was sent over from the home office, which 
with another $200,000 shows that there needs 
to be a tightening of the screws somewhere. 

nana + 
CONTRACTORS LIABILITY INSURANCE. 

The Fidelity & Casualty Bulletin says: 

“The relation of employers’ liability to other 
lines of insurance is an interesting one and 
possibly justifies further reference to subjects 
that have already been touched upon in these 
columns. It is best exemplified in the case of 
the contractor who undertakes large opera- 
tions. It is now common for surety companies 
to require the contractor to take out or agree 
to take out liability policies to cover the per- 
sonal injury claims of employes and the pub- 
lic before giving the undertaking for the com- 
pletion of the contract in accordance with the 
specifications. The reason for this is obvious. 
It may be that the contractor’s capital is barely 
sufficient to enable him to carry the work for- 
ward. An unfortunate accident, involving his 
liability for personal injuries to one or more 
individuals, would in such a case, if he did not 
carry insurance, precipitate his solvency and 
throw his contract on his surety. 

“His commercial standing is protected by the 
liability insurance. His probable profits on the 
operation in hand may be more closely calcu- 
lated if he is safeguarded as to possible col- 
lateral loss from accidents, and his credit for 
the purchase of material and necessary plant is 
the less likely to be questioned. 

“Tf he carry credit insurance he is a better 
risk on account of the protection afforded by 
liability insurance and his rating should be 
fixed accordingly. His record with commercial 
agencies should not omit the information as to 
whether he carries such protection or not. 

“Under such conditions as these it is of the 
utmost importance that the liability contract 
should be clear and explicit in all particulars. 
The hazards should be set forth exactly and a 
premium paid commensurate with the full ex- 
posure incident to the work to be covered.” 


PERMANENT RENEWALS. 


Tue Security Mutua Lire 
by reason of its splendid manage- 
ment is fast coming to the front 
and attracting good men. Itisa 
strong, progressive company, with 
up-to-date plans, and is making 
rapid and substantial growth. 











Surplus Jan. Ist, 1899, $465,000 
1900, 567,000 
1901, 645,000 
1902, 770,000 
Gentlemen desiring to build up 
a permanent income should connect 
themselves with this Company 
while they can still secure valuable 
renewal contracts. 
Address, 
Home Office, Binghamton, N. Y:, 
or 
Wm Boswell, [1’g’r, Cincinnati. 
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GOODRIDGE, FRENCH & CO. 


BONDS, MORTCACES, 
INVESTMENT SECURITIES. 
Insurance Stocks Bought and Sold. 


86 Washington Street. Telephone 1790 Central. 
CHICAGO. 





~~ PLPALPLIIImrwmnwmmn ww 


ESTABLISHED 1890. 


General Instrance Agents & Brokers, 


and Surplus Business. Reliable Stock Companies. 
CORRESPONDENCE INVITED. 





ARTHUR ELEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 
80-82 William Street, New York City. 


Mepresenting First-Class New York 
Stock Companies. 





We make a specialty of writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN & CO,, 
164LA SALLE STREET, + CHICAGO, ILL, 





“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 


CAPITAL - $500,000.00 FULLY PAID. 


BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 
$200,000 DEPOSITED WITH INSURANCE COMMISSIONER. 





BEFORE SIGNING A CONTRACT 
Don’t Fail To See 
Ferguson Bros., 
General Agents for Northern Illinois, 

THE PRUDENTIAL INS. CO. OF AMERICA. 


(Ordinary Department.) 
407 Merchants’ Loan and Trust Bidg., Chicago. 
SPECIAL AGENTS for Chicago. 


d 
DISTRICT AGENTS '° outside 


LOCAL AGENTS everywhere. 


WANTED 








REGISTER OF EXPIRATIONS 


We are now issuing a popular form of 
expiration register which is being sought 
after by many agents in our field. It is 
a ten-year register, 14% inches long and 
8% inches wide. It is easy to handle and 
can be placed nicely in a small safe or 
desk drawer. We regard it as one of the 
best books we handle. It is arranged to 
accommodate 250 expirations a month, 
and has a complete alphabetical and mar- 
ginal monthly index. It sells for $2 at 
our office, and we will send it, express 
prepaid, for $2.25. We have a similar 
book accommodating 350 expirations a 
month that sells for $3, or, express pre- 
paid, $3.25. All locals should have one. 

THe WEsTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 

Cincinnati. Chicago. 
Tel. Main 2077. Tel. Main 2914. 








ernrrrnwm>. 








F¥. L. PARSONS, 
Adjuster of Fire Losses, 
9 Evcuiip AVE., Room 10, CLEVELAND, O. 
Telephone Main 1996. 


F. E. BIGDEN, 
Insurance Adjuster, 
45 La SALLE STREET, ROOM 306, 
Telephone Central 856. 





CHICAGO. 








INSURANCE LAWYERS 


wey 


White Jotason, MeCastin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Bidg., Cleveland, 0 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 


H. J. Booru, T. J. KEaTine, Geo. 8. Prerers. 
BOOTH, KEATING & PETERS, 
Rooms 7, 8, 9 Boarp oF TRADE, 
Telephone 784. CoLumBvts, OnI0. 
Special Attention given to Insurance Law. 








CRANE, NORRIS & DREW, 
Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Blidg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 





HOWARD & HANDLAN, 
Attorneys at Law. 
Special Attention to Law of Insurance. 
WHEELING, West VIRGINIA 





T.B.Paxton, J.W.Wartington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Attorneys and Counselors at Law, 
Unirep Bank BUILDING, CINCINNATI, OHIO. 
Special Attention to Insurance Law. 


P. P. LEWIS, 


Attorney and Counselor at Law. 
Offices, Union Deposit Bank Building, Steubenville, Ohio. 
Notary and Stenographer in Office. Fire, Life. Accident and 


Liability Insurance Litigation a Special.y. Unquestioned 
references given. 


LOCAL AGENTS. 
CAIRO, ILLINOIS. 
H. H. CANDEE & SON, - INSURANCE. 


ESTABLISHED 18€8. 


Special facilities for placing large lines on LUMBER at the 
mills in Southern States. 











, Cc. A. FARNHAM & CO., 
4TH AND VINE StTs., CINCINNATI, OxTI0. 
Fire, Marine, Tornado, Rents, Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited. 








THOMAS H. GEER & CO., 
General Insurance, 
168 SupeRion STREET, CLEVELAND, OnIO. 
Members of the Ohio — of Local Fire Insurance 
ents. 


0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AVENUES, CLEVELAND, OHIO. 
The largest Agency in Cleveland. Facilities for large lines. 

Branch Offices: } Woodland and Willson Aves., 
* | Downtown Office: Century Bldg. 








FRED P. THOMAS & CO., 
General Insurance, 
StanDaRD Buripine, No. 53 Evciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 


TREMAINE, DRAPER & CO., 


eneral insurance, 
204 Superior STREET, - CLEVELAND, OI, 


Facilities for placing large lines unsurpassed. 
CORRESPONDENCE SOLICITED. 


THE McGILLIARD AGENCY CO. 
Place Surplus Lines. 


Correspondence with agents 
solicited. 








Indianapolis, Indiana. 








RIGHT TO THE POINT. 


The concise local agents’ text book, 
“Right to the Point,” is intended as a 
practical educator, instructing — as 
to the every-day affairs in an It 
covers all points that come We in the 
transaction of local business. e sell the 

k at 50 cents each. 


Tue Western Unverweirzer CoMPAnNy, 


409 View St. 164 La Salle St, 
incinnati. 
Tel. M. 2077. Tel. M. 2914 





INSURANCE ADJUSTERS. | 


1901 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O, 
OHIO BUSINESS ONLY. 


Fifty-Five Years Continuous and Successful Operation. 





W. R. ROSS, President. C. A.ROSS, Secretary. 
E. T. O'KANE, Special Agent. 





1876. 1901, 
STRONGER AND BETTER THAN EVER. 


The OHIO MUTUAL 
FIRE INSURANCE CO. 


of Saierm, ©. 


An Agency Company Confined to Ohio. 
CASH SURPLUS, - - $57,530.78 
‘‘Maximum Security—Minimum Cost.”’ 


J.R. VERNON, Prest. J. AMBLER, Secy. 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 


MANSFIELD, OHIO 


DIRECTORS: 
N. 8. Reed, J. W. Jenner, W. W. Cockiey, 
J.C Larwill, G. A. Clugston, a.C. Cummine, 
H. R. @mith, H. C. Hedges, J. A. Rigby. 
Assets, $1,600,000.00, 
i, B. SMITH, Pres’t. BR. SMITH, Seo’y. 





J. W. Wacner, Pres. J. M. Cook, Sec’y. 
INCORPORATED 1873. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO, 
MANSFIELD, OHIO. 





Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 


BUSINBSS CONPINED TO OHIO, 











NEW AND ATTRACTIVE FORMS 
— 


Customers’ Expiration Books.. 


in Paper, Lines and Morocee, 


Inventories, Policy Files of all varieties. 


MANUFACTURED BY 
THE GLOBE WERNICKE CO, 


THE WESTERN UNDERWRITER CO., AGENTS, 


413 Vine St., Cincinnati. 164 La Salle St., Chicago. 
SOLE AGENTS FOR CHICAGO 








INSPECTION SLIP CASES. 


We are putting out a flexible morocco 
case with pockets on each side for in- 
spection slips. One 4%x9% inches sells 
for $1. The other, having flap cover 44x 
9, sells for $1.25. 

Tue WESTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 

Cincinnati. Chicago. 
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THE WESTERN UNDERWRITER. 








Provident Savings Life Assurance Society 


OF NEW YORK. 





EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





TO BE FAITHFU 


Is the motto of the management of the Union Mutual. To serve 
all interests impartially. To treat all parties with consistent 
candor. To issue policies of pronounced liberality. To make 
all death payments with the utmost promptness. To be fair in 
all dealings. Honest, capable agents can always have employ- 
ment with us. 


UNION MUTUAL LIFE INSURANCE CO., 


( -) 

INCORPORATED 1848 Portland, Maine. 
FRED E. RICHARDS, President. ARTHUR L. BATES, Vice President. 
Address either 


THORNTON CHASE, Supt., 84 Adams Street, Chicago, Il. 
EDSON D. SCOFIELD, Supt.. 1110 Am. Tract Soc. Kidg.. 150 Nassau St., New York City. 


AND ACENTS 








TO POLICYHOLDERs | 


ORDINARY and 
INDUSTRIAL 
LIFE INSURANCE POLICIES. 


BOTH SEXES, AGES 1 Te Te. 
Policies Easy to Sell. 
Amounts $15 to $100,008. 


AGENTS WANTED. 


The Prudential Insurance 

| : Company of America 
JOHN fF. ORYDEN, Pacersenr. 

| Home Office, NEWARK, N. J. ( 
HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, ©. 


i bie PRUDENTIAL 








1860. 





United States Life Insurance Co. 


IN THY CITY OF NEW YORK, 

GEORGE H. BURFORD, President. 
GEO. G. WILLIAMS, President Chemical National Bank. 
FINANCE JOHN J]. TUCKER, Sie i ie 6 » « «ss 
COMMITTEE. £. H, PERKINS, Jr., President Importers’ and Traders’ Nat, Bank. 
JAMES R. PLUM, - . - - - rae - Leather. 


The Western and Southern 
Life Insurance Company 


| OF CINCINNATI, OHIO. 


‘PAID-UP CAPITAL, - - - ~- $100,000.00 


Active and successful Agents who desire to make DIRECT CONTRACTS with this | 


well established and progressive Company, thereby securing for themselves not only 


an immediate return for their work, but also an increasing annual income commen- | 


surate with their success, are invited to communicate with RICHARD E. COCH- 
RAN, 3d Vice-President, at the Company’s Office, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000. 


PRANK CALDWELL, Prest. W. J. WILLIAMS, Secy. 





AGENTS FIND 


Fidelity Mutual Life Insurance Co. 


A GOOD COMPANY TO WORK FOR BECAUSE: 


IT TREATS EVERY AGENT WELL. 

Merit is recognized and rewarded. 

The Company pass the full worth of services. 
Contracts are made direct with the company. 

Agents are in personal touch with the chief officers, 
Every facility is afforded for success. 


Any Up-to-date Man may make an Excellent Agency Contract 
with the Company, by addressing, with references, 


ALEX. [icKNIGHT, 
Vice-President. 


L. G. FOUSE, President. 
Insurance Company 


The Mutual Life yer” 


LOUISVILLE, KY., 


Is desirous of engaging District and Special 
Agents throughout the State of Ohio. Good 
terms to the right men. Address for further 
particulars, R. Simpson, State Agent, Pike 
Blidg., Cincinnati, O., or C. F. Whipple, 
General Agent, Cuyahoga Bldg., Cleveland, O. 








1@-GOOD LIVE AGENTS WANTED. 


THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


THE PENN MUTUAL LIFE INSURANCE COMPANY 


OF INTEREST TO ALL ENGAGED 
IN LIFE INSURANCE WORK. ..+> 


A COPY ON REQUEST. 


The Penn Mutual Life Insurance Co., 


921-3-5 Chestnut St., Philadelphia. 


Jk 


oF NEW YORK. 


LARGE BENEFITS. 





Accident 
and Health 
Policies. 


LOW RATES. BEST COMMISSIONS. 





Assets, - + $899,232. Surplus, - - $388,441. 








KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 
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THE WESTERN UNDERWRITER. 


PROVIDENT LIFE AND TRUST CO.! The NORTHERN CENTRAL 


OF PHILADELPHIA. 


hon. : ae LIFE INSURANCE CO., 


, °. = - — - = es toad ad ad 43,009,633.2 i 








535, 536, 537, 538 and 539 The Spitzer Bldg. 
In everything which makes Life Insurance perfectly safe, moderate in 
“~s suitable to the needs of insurers the Tesreer is unexcelled. TOLEDO, OHIO. 
vidence of the skillful and faithful management of this Company i 
—_ its agg ns oa expense rate, and the remarkably Sreeubie Has the cleanest and best contracts sold. 
ra mortality. For the full period of its existence, the death rate has Policies in Amounts from $100. , 
been only .61 of the rate indicated by the authoritative tables. ‘ Sate Can eeney 


inn calatitaraasiateiiceeaias atti Payments Monthly, Quarterly, Semi-Annually or Annually, 


WILLIAM D. YERGER, General Agent Western Cee at GRAND OPPORTUNITY TO AGENTS for Territory.ign. * 
S. S. SAFFOLD, General Agent, Eastern Ohio Pennsylvania, West Virginia and Michigan. 


706-710 Garfield Building, Cleveland, Ohio. 





J ; 
soon ae General Agent, Shib Stemquinte tedteen Gthinen, Ww. re a J.G. ROBISON, | 
spon Sone —;, Home Bank Building, Detroit, Mich. ' eens Secretary. 





The Massachusetts Mutual Life Insurance Co. m%"* 


INCORPORATED 1861. 


assets Jan. 1, 1901, $26,245,622.04. Liabilities, $23,920,986.53. Surplus, $2,324,635.51. 
Definite paid-up and cash surrender values written in every policy. 
JOHN A. HALL, President, HENRY M. PHILLIPS, Secretary. 


CINCINNATI OFFICE: 201 Johnston Building. - F. CG. CROSS, Manager. 
CHICACO OFFICE: 319 Merchants Loan & Trust Building, SMITH & BISHOP, Managers. 


The State Life Insurance Company | Mutual Reserve Fund Life Association, 





INDIANAPOLIS, INDIANA ; FREDERICK A. BURNHAM, Pacsivenrt. 
eee, +l SEG A 1D: —_— 
Sg a age ong BIGHTY-ONB THOUSAND POLICY-HOLDBRSB. 
UNPARALLELED RECORD 
— 4 oem on, THE TWENTIETH ANNUAL STATEMENT 
isos... 7 888-282, S280.045 ' 182.037, gigt-ece, SHOWS THAT THE 1900 BUSINESS BROUGHT 
wy . , ° ’ ® An Increase in Assets. An Increase in Income. 
1900.$28,339,877 $67,370 $409,594 $261,776 SS 
Depesit with State of Indiana for Protection of ail its Policyholders An Inerease in Surplus 
A HALF MILUION DOLLARS ” AND 
p= FT AGS. i Th 4 oe tt nl An Increase in Insurance in Ferece. 


ENSURANCE AGENTS Examine the Life Annuity Com itive Contract of thisOompany. An 
% 8 eS eS of between 


IEE ligt ny PR ES NET SURPLUS, $1,187,617.68. 


ft grows and prospers. It enables the ave 
petency and become independent. WRITE FOR PARTICULARS. 


The Company has desirable tecvitory tor capable men. Contracts direst with the heme office. | Total Death Claims Paid since Organization, over Forty-elght Mittion Dollars. 


When Working for ) Do You Know 
The Mutual Life..... That The Mutual Life writes the most liberal policies ? 











You needn't introduce the Company—the Company introduces you. That The Mutual Life gore the highest guarantees ? 
There you have it. You needn’t take a minute or a word to prove That The Mutual Life has policies that meet every 
where The Mutual stands or what it stands for. The whole world requirement of investment as well as of protection ? 
knows its masterful leadership—just as you know it yourself. But s 

there are some things you may not know. Look into these things. Take no one’s say so, but investigate. 








The Mutual Life Insurance Company 


OF NEW YORK, 


RICHARD A. McCURDY, President, 


IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income’ in 1900, $60,582,802.31. Assets January I, 1901, $325,753,152.51. 








I HAS ROOM FOR WORKERS WHO ARE NOT REBATERS. ADDRESS 


GEORGE T. DEXTER, Superintendent ot Domestic Agencies, New York. 

















ILLINOIS LIFE 


INSURANCE OOMPANY 
CHICACO 
JAMES W. STEVENS, PRESIDENT. 


Issues the Life and Optional Endowment Policies. They 
Pay Annual Dividends and are Absolutely Non-Forfeitable. 


ENERGETIC MEN CAN SECURE EXCEPTIONALLY 
ATTRACTIVE CONTRACTS FOR EXCELLENT TERRITORY. 


BANTA & SPAHR, Ohio Managers, 
URBANA, OHIO. 


y~ 4 
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CASUALTY 
AND-4—-¢4—— 

SURETY 

COMPANY, 


LOUIS, MO. 


UNIO 


Wainwright Bidg., ST. 





Individual Accident, Health 
and Plate Glass Insurance. 


poi ihbipiip bbb bpbpbpbpbppbpibi ine 
et eh ted 
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OHIO. 
INDIANA. 
MICHIGAN. 
ILLINOIS. 





NORTH DAKOTA. 
SOUTH DAKOTA. 
NEBRASKA. 











WISCONSIN. 
MINNESOTA. 
IOWA. 
MISSOURI. 


P. D. McGREGOR, Manager. 











POH OHGHHOGOHHHOHOOHGHOHOOHOHOOOS HOOD 


Western Department. 


ROYAL BUILDING, CHICAGO, 


KANSAS. 
OKLAHOMA. 
COLORADO. 
WYOMING. 


W. L. KING, Ass’t Manager. 
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Western Salvage Wrecking Agency, 


Handlers of all kinds of 


FIRE AND MARINE SALVAGE. 


Nos. 207 and 209 Madison Street, 


SAMUEL GANS, Manager 


Long Distance Telephone, 
Main Express 275. 


THE EZEKIEL & BERNHEIM GO 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 


SALESROOMS and WAREHOUSES, 
Ne. 334 Nain Street. 


CINCINNATI, OHIO. 
Every facility for handling merchandise of all descriptions. 
©. RB. ROTHSCHILD, Special. Leng Distance Telephone Sain 1968. 
G@ Adjusters will please telegraph or telephone at our expense. @B 





BSTABLISHED 1853, 


coo KH Bcce 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 


100 William Street, - - NEW YORK. 


F.G. VOSS, Manager and Attorney. 


UNITED STATES BRANCH, 
HARTFORD, CONN. 
GEORGE E. KENDALL, Manacea. 





otal Successors te 
ontine Centinental Assurance Ce. of North America. 
asualty Northwestern Benevolent f Society. 
ompany. Rellway Sieesionan inane: Aestincs tenadiiem, 
CASH CAPITAL, $300,000.00. 


General Offices: 

e Liberal a. 

Writes —" 
Adjustments. 


134 Monroe Street, Chicago, IIL 
ACCIDENT 


ait Insurance. 


GOOD LIVE AGENTS WANTED. 


LONDON GUARANTEE AND AGGIDENT 60. 


(LIMITED) 
OF LONDON, ENGLAND. 


yg HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER. 


z& 


=) ume. n Ld ae 
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yi Sy 
Ae “SRN, Individual Accident, Employers, General Lia- 
ae iy bility, Workmen's Collective, Eleva- 
ORGANIZED 1869. tor and Teams Insurance. 


CONKLING, PRICE AND WEBB, CHAS. L. RAYMOND, 








Gea’! Ageats Iilincis, Missouri and Indiana, Gen’l Ageat Michigan, 1229 Majestic Bidg, 
New York Life Building, Chicago. Detroit. 
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